© office will be in the new Ben Franklin 
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PLAN SCOPE OF FIRE PROBE 


COMMITTEE COLLECTS ITS DATA. 





Prof. Whitney Busy Preparing Nucleus 
for Legislative investigation—First 
Hearing Early Next Month. 


Although there has been so far no in- 
dication that the New York Legislative 
Investigating Committee has given any 
attention to the subject of fire insur- 
ance, they are by no means standing 
still. These are busy days for Prof. 
Albert W. Whitney, who is assembling 
the data which will serve as the foun- 
dation upon which the investigation 
will be built. 

Judging from the nature of this pre-| 
liminary work, the investigation will 
aim to cover the subject in the fullest 
possible manner, starting with the fun- 
damentals of the business such as com- 
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pany organization, agency systems, etc., 
and rivaling, if possible, the life insur- | 
ance investigation of 1905 in the| 
amount of ground covered. 

Prof. Whitney and his assistants | 
have assembled a mass of printed mat- 
ter bearing on some current phases of 
the business, and this has been supple- 
mented by interviews with company of- | 
ficers, brokers and agents. In this con- 
nection, Prof. Whitney has expressed 
pleasure at the manner in which the 
fire insurance men have responded to 
his requests for information and assist- | 
ed him in securing data. : 

No definite time has been set by the 
committee for taking up the subject of 
fire insurance, as it is impossible for 
them to tell when the matters now in 
hand will be cleaned up, but it is un- 
derstood that as soon as the Gardner 
case is out of the way they will be 
ready to begin the insurance hearings. 
This time has been set approximately 
as the forepart of next month. 





MILLION DOLLAR MERGER. 


National and Ben Franklin of Pitts- 
burgh Combine—Assets Will 
Be $3,000,000. 


At a meeting of the stockholders of 
the National Insurance Co., and the 
Ben Franklin Fire Insurance Co., held 
at Pittsburgh on Monday, the proposi- 
tion to merger the two companies was 
approved and the action of the boards 
of directors of the companies in this 
connection ratified according to the 
legal requirements. 

The new company will be known as 
the National-Ben Franklin Fire Insur- 
ance Co., and will have a capital of $1,- 
000,000 and over $3,000,000 assets. It 
is expected that the company will get 
into smooth running order in two or 
three weeks. The officers of the com- 
pany will be: Samuel McKnight, presi- 
dent; John Thompson, chairmay of the 
board of directors; H. M. Schmitt, sec- 
retary and general manager. The home 
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SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 
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Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








JANUARY Ist, 1911 


The Pittsburgh Life & Trust Company 


Will open several states 


Do you want a General Agency ? 


$23,000,000 
75,000,000 
4,000,000 


Assets more than - - 
Insurance in force more than 


Income more than - 


W. C. BALDWIN, President 
Address Home Office, Pittsburgh, Pa. 
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CHANGE OF BENEFICIARY 


} 
j!TS EFFECT IN BANKRUPTCY. 


|Protection of Wife in Preference of 
Creditors—interesting Case—State 
Exemptions. 


A question, which has evoked consid- 
|erable discussion from time to time, is 
|the status of a wife as beneficiary un- 
cer a life insurance policy where the 
}assured becomes a bankrupt. It has 
| been held that the most impregnable 
| Provision a man may make for the ben- 
j€fit of his wife and family is through 
jthe medium of life insurance, and un- 
|questionably this is true. There are 
so many phases to consider in connec- 
tion with the question, however, that 
the object of the assured may easily be 
defeated, and it is our purpose in a 
subsequent issue of The Eastern Under- 
writer to take up the legal decisions 
covering this interesting subject and 
Giscuss their application to policy con- 
tracts in force. 

It might be well to state here, how- 
-ver, that the wording of the clause un- 
der which the wife is made beneficiary 
has considerable to do with its security 
sgainst all possible contingencies. For 
instance, if a wife is made the sole ben- 

jeficiary, the words “if she survive the 
insured” not appearing in the clause, 
the policy at its maturity becomes a 
part of her estate should she die previ- 
ously and is proof against bankruptcy 
proceedings entered against the assured. 

Again; where the words “if she sur- 
vive the insured” appear in the con 
tract, she has first claim against the 

| Value of the contract and by asserting 
her claim can prevent its surrender for 
cash prior to the expiration of the 
period for which the policy was taken 
State Exemption Laws. 

Still another phase which may affect 
the status of a wife’s claim is the right 
she can assert under the exemption 
iaws in bankruptcy proceedings in the 
State in which the assured may reside 

For example; in New York State the 
law provides that a man may pay life 
insurance premiums out of his own 
property to the extent of $500 per an- 
num for the protection of his wife and 
family and that the insurance thus paid 
for shall) not be subject to claim of 
creditors in bankruptcy proceedings, 
| but the wife must be sole beneficiary 

Some States have no such law, while 
jin others the amount varies; but as a 
|/broad proposition, where a man takes 
|out life insurance for the protection of 
j|his wife and family, creditors in bank- 
jruptcy proceedings have been unable to 
divert the funds from the channel to 
which it was intended, always, of course, 
|where the beneficiary is inclined to as- 
js¢ rt her rights in court. 

Decision of Court of Appeals. 

| We give herewith an interesting de 
| cision of the Circuit Court of Appeals 
jon this question, and the opinions of 
|}this court are final, excepting as per- 
ltains to questions of construction of 
statutes. It is noteworthy that, while 
the decision of the lower court in this 
case, preventing the surrender of the 
policy for its cash surrender value by 
ithe trustees in bankruptcy, was revers- 
ed, the Justice of the higher court, in 
writing the decision, said: 

It is not necessary for us to con- 
sider what, if any, rights the wife 
has in this policy, because she ts 
not a party to these proceedings, 
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and our order will not prevent her 

from asserting her claim in any 

way she may be advised. 

She could by asserting her claim 
prevent the surrender of the policy and 
compel the payment of the remaining 
premiums, and in case of her husband’s 
demise she would become beneficiary 
under the policy. 

The decision is as fol'ows: 

“In re White—174 Fed. Rep. 333 
(Circuit Court of Appeals, Second Cir- 
cuit, No. 19). 

“Petition to Review Order of the Dis- 
trict Court of the United States for the 
Southern District of New York, in 
Bankruptcy. 

“In the matter of Frederic R. White, 
bankrupt. Petition by Alfred Yankauer, 
trustee, to review order of District 
Court. Order reversed. Hankauer & 
Davidson (M. P. Davidson and Bernard 
Naumburg, of counsel), for petitioner. 
L. E. Warren (J. M. Grossman, of coun- 
sel), for respondent. 


“Before Lacombe, Coxe and Ward, 
Circuit Judges. — 
“Ward, Circuit Judge. This is a pe- 


tition to review an Order of the District 
Court denying the application of the 
trustee for authority to surrender an 


ordinary policy of insurance on the 
bankrupt’s life and collect the sur- 
render value thereof. The policy is 


dated January 8, 1889, in the Penn. 
Mutual Life Insurance Company of 
Philadelphia, described as a trust certi- 
ficate, whereby the company agrees to 
pay $5,000 to the wife of the insured, 
if she survive him, in ten annual pay- 
ments of $500 each. If she predecease 
him, the policy is payable to his estate, 
or to any beneficiary named by him. 
If, after payment of two annual pay- 
ments, the policy lapses for nonpay- 
ment of premiums, the company will, 
ca the decease of the insured issue a 
policy of paid-up insurance for a cer- 
tain amount to the beneficiary. It is 
provided, however, that the insured 
himself may at any time surrender the 
policy for ‘paid-up insurance or other 
value.’ 
Policy Property of Husband. 

“The District Judge was of opinion 
that the wife of the bankrupt was the 
legal owner of the policy; that it was 
her property, and if the insured had 
the option of terminating her owner- 
ship, he had not exercised it. But we 
think the policy is the property of the 
husband, that the contract is made with 
him and that the wife’s interest de- 
pends on the contingency of her sur- 
viving him. If the property in the 
policy were absolutely the wife’s the in- 
surance would be payable upon her 
death to her estate. Certainly the 
bankrupt has an interest in the policy 
If he survive his wife, the insurance 
will be payable, not to her estate, but 
to him, or to his estate, or to a bene- 
ficiary designated by him. This is a 
vested future interest. Besides this, 
though not obliged by the contract to 
do so, the company is willing, appar- 
ently, under the option given the in- 
sured to surrender the policy for paid- 
up insurance or other value, to pay the 
sum of $1,804.23 upon its surrender. 
The situation is exactly the same as 
if the policy contained a stipulation for 
a cash surrender value. Hiscock vs. 
Mertens, 205 U. S. 202, 27 Sup. Ct. 488, 
61 ‘L. Ed. 771, affirming this court in 
Re Mertens, 142 Fed. 445, 73 C. C. A. 
561. These are clearly interests of the 
bankrupt which go to the trustee under 
section 70a (5) of the bankruptcy act 
(Act July 1, 1898, c. 541, 30 Stat. 565) 
(U. S. Comp. St. 1901, p. 3451), subject, 
of course, to the privilege therein re- 
served to the bankrupt to keep the 
policy free from the claims of his cred- 
itors participating in the distribution 
of his estate by paying its value, $1,- 
804.23, to the trustees. In re Coleman, 
136 Fed. 818, 69 C. C. A. 496. 

Exempt Under Bankruptcy Act. 

“But it is contended that, irrespective 

of the foregoing considerations, the 


policy is exempt under section 6 of the 
bankruptcy act by virtue of section 52 
of the domestic relations law of the 
State of New York (Consol. Laws N. Y. 
c. 14), where the bankrupt resided for 


six months before the adjudication. It 
reads as follows: 

A married woman may, in her 
own name, or in the name of a 
third person, with his consent, as 
her trustee, cause the life of her 
husband to be insured for a definite 
period, or for the term of his nat- 
ural life. Where a married woman 
survives such period or. term she is 
entitled to receive the insurance 
money, payable by the terms of the 
policy, as her separate property, 
and free from any claim of a cred- 
itor or representative of her hus- 
band, except that where the pre- 
mium actually paid annually out of 
the husband’s property exceeds five 
hundred dollars, that portion of the 
insurance money which is. pur- 
chased by excess of premium above 
five hundred dollars, is primarily 
liable for the husband’s debts. The 
policy may provide that the insur- 
ance if the married woman dies be- 
fore it becomes due and without 
disposing of it shall be paid to her 
husband or to his, her or their chil- 
dren, or to or for the use of one or 
more of those persons; and it may 
designate one or more trustees for 
a child or children to receive and 
manage such money until such 
child or children attain full age. 
The married woman may dispose of 
such policy by will or written 
acknowledged assignment to take 
effect on her death, if she dies 
thereafter leaving no descendants 
surviving. After the will or the 
assignment takes effect, the legatee 
or assignee takes such policy abso- 
lutely. A policy of insurance on 
the life of any person for the bene- 
fit of a married woman is also as- 
signable and may be surrendered to 
the company issuing the same, by 
her, or her legal representative, 
with the written consent of the 
assured. 

Wife’s Rights Not Jeopardized. 

“It is quite plain that the policies re- 
ferred to are such as are the absolute 
property of a married woman or her 
children; that is, which are payable to 
her, or her children, or her estate. 
They may be taken out by the husband, 
and the premiums up to $500 per an- 
num paid by him. Still the policy must 
be one which the married woman may 
dispose of by will, or may, with the 
written consent of her husband, assign 
or surrender to the compay. This 
requirement of the husband’s assent is 
not because he is the owner of the 
policy, but is to protect widows, and 
orphans in respect to such insurance. 
The general legislation enlarging the 
powers of married women does not af- 
fect the special legislation restricting 
their powers as to insurance policies. 
Brick v. Campbell, 122 N. Y. 3387, 25 
N. E. 493, 10 L. R. A. 259. It is not 
necessary for us to consider what, if 
any rights the wife has in this policy, 
because she is not a party to these pro- 
ceedings, and our order will not pre- 
vent her from asserting her claim in 
any way she may be advised. White- 
head v. N. Y. Life Ins. Co. 102 N. Y. 
143, 6 N. E. 267, 55 Am. Rep. 787. 

“The order of the District Court is re- 
versed. Coxe, Circuit Judge, dissents.” 





“MELON” DISTRIBUTION. 





Policyholders of Midland Mutual Life 
Voluntarily Given Added 
Benefits. 


Policyholders of the Midland Mutual 
Life, of Columbus, Ohio, have been 
notified by the Company’s management 
of a concession voluntarily made them. 

In view of the excellent interest earn- 
ings of the Company, its consulting 
actuary, S. H. Wolfe, recommended 
that policyholders permitting their di- 
vidends to remain with the company 
be allowed interest at the rate of 4 per 
cent. per annum, instead of 3% per 
cent., as guaranteed in their contracts. 

This suggestion was unanimously 
adopted by the management of the Mid- 
land Life, and policyholders apprised 
thereof. 
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From $24,000 to $48,000 or more, for an 






. 
COMPANY 


¥/ particulars furnished on request. 
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‘‘It is the Largest Company Ever Organized in Texas and the Most Successful.’’ 
—Commercial and Financial World, New York, July 16, 1910. 
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1894 


The State Life Insurance Co. 
INDIANAPOLIS 


Assets December 31, 1909 


Surplus, 1909 


GROWTH UNPARALLELED 
Gain in Admitted Assets 


UNEQUALLED IN SOLID ACHIEVEMENT 


$8,580, 830.58 
1,174,606. 34 


Gain in Surplus 
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FROST LIKELY TO NIP THE SCHEME 








Plan Evolved for Promoting the Life 
& Casualty ae of New 
York. 





Among the promoting companies re- 
cently examined by the New York In- 
surance Department is the Manhattan 
Funding Company, a New York corpor- 
ation, organized in March last, ap- 
parently for the purpose of accumulat- 
ing sufficient funds with which to 
launch the Life & Casualty Company of 
New York, an insurance corporation in- 
corporated at the same time. The re- 
ports on the examination of these two 
companies were recently filed in the de- 
partment. While most of the corpora- 
tions of this class operating in New 
York had, prior to July 1—when the 
new law went into ¢fect—progressed 
so far as to be placing their stock with 
investors, the Manhattan Funding Com- 
pany and the Life & Casualty Company 
of New York seem still to be in that 
chrysalis state when the frost of criti- 
cism might blast the transformation 
hoped for by those on the inside. They 
assert that they have not yet sold any 
stock; in short, one of them testified, 
upon examination, substantially that 
the operations of the company were 
suspended, even in the distribution of 
literature, pending the report of the in- 
surance department on the promoting 
company and its plans. 

This promotion reveals the usual fea- 
tures which have been developed by the 
recent investigation, in that there is 
a stock selling company—the Manhat- 
tan Funding Company—an insurance 
company—the Life & Casualty Com- 
pany of New York—and a contract be- 
tween the two whereby the former 
shall control the underwriting business 
of the latter. Unlike the United In- 
surance Company and the Protective 
Holding Corporation, however, the pro- 
moters of the Manhattan Funding Com- 
pany appear to have vested in them- 
selves, without any money payment 
therefor, a majority of the total capi- 
tal stock of $300,000, with the intention, 
as stated by the examiners, “to finance 
the insurance company with the pro- 
ceeds obtained from the sale of the 
minority stock of the Manhattan Fund- 
ing Company;” as to which the ex- 
aminers comment: “This plan will 
enable the officers and directors, who 
paid nothing for their stock, to control 
both companies. 

Messrs. Walkup, Baldwin & Co., of 
°7 William Street, New York, seem to 
be the active promoters of the Funding 
Company, whose stock was all issued 
to Morton L. Mortimer, of 92 William 
Street, New York, a consulting actuary, 
in exchange for his original plans of an 
old line stock life insurance company, 
business forms, tabulated calculations, 
&c., only—as stated by the examiners— 
to give a nominal value to such stock; 
which was then, it seems, immediately 
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returned to the treasury, and a ma- 
jority of the same distributed amongst 
the officers and directors of the enter- 
prise, as a bonus for services rendered. 
The Funding Company, whose ground 
floor was thus so completely occupied, 
is authorized “to form, promote and 
develop corporations, partnerships and 
associations, and to carry on and under- 
take any business commonly carried on 
or undertaken by capitalists, promoters 
and financiers.” 

According to the testimony taken and 
the exhibits attached to the report, the 
Life & Casualty Company proposes to 
execute an agreement with the Man- 
hattan Funding Company, whereby the 
latter becomes the sole general man- 
ager and agent of the former, for a 
period of twenty years, for the under- 
writing of insurance in the State of 
New York and in such other States as 
the insurance company may hereafter 
be authorized to enter. The literature 
issued by these corporations declares 
that such contract has heen entered in- 
to. It would seem that the arrival of 
July 1, 1910, and the possibility of an 
examination by the insurance depart- 
ment postponed the formal execution 
of the agreement; a draft of which is 
filed with the report. 

“Millions in It.” 

But, it is in its expose of the meth- 
ods of insurance company promoters 
that this report is most illuminating. 
Less money than usual seems to have 
been spent in artistic printing, but the 
apparent parsimony here is made up by 
the abundant prophecy of the leaflets 
used. Thus, for the Manhattan Fund- 
ing Company, a probable financial 
statement as of January 1, 1915, is 
sketched in detail, for the information 
of the easy investor. From this state- 
ment the conclusion is drawn that, in 
five short years, the Manhattan Fund- 
ing Company—largely out of dividends 
to be earned for it by the Life & Cas- 
ualty Company of New York and the 
commissions which, as the general 
manager and agent of the last men- 


tioned company, it will accumulate- 
will have a surplus to stockholders of 
$1,888,500, and an established book val- 
ue of the stock—for which, be it re- 
membered, the promoters paid nothing 
and the public presumably at least par 
—of $705 a share. A page of this leaflet 
is devoted to the question of the value 
of general agencies, and the renewal 
commission disbursements of the larg- 
est life insurance companies are used 
to demonstrate what would probably 
be the renewal commission earnings of 
the Life & Casualty Company of New 
York in its first five years. It probably 
will not escape the notice of the read- 
ers of this leaflet, that, in discussing 
the incomes received by certain general 
agencies, it gives as one of them the 
New York agency of the Mutual Life 
Insurance Company, which, prior to the 
insurance investigation of 1905, was in 
the name of C. H. Raymond & Co., and 
—so the pamphlet states—had an an- 
nual earning possibility of $750,000 a 
year. This leaflet is oppositely entitled 
“The Proof of Profits.” 

The Life & Casualty Company of 
New York is exploited by two leaflets; 
one containing the charter of the com- 
pany as granted by the State of New 
York, and thus doubtless intended to 
impress the investor with the idea that 
such company is a going concern, when 
such charter merely gives it a name; 
also some very attractive statistics as 
to the largest life insurance companies 
of the country, th@ latter summed up 
in each case with a reference to the 
fact that the stock of such company is 
worth so much that it is not to be pur- 
chased save at fabulous figures; and, 
in conclusion, a table showing what are 
aserted to be the actual values of the 
capital stock of 11 of the largest cas- 
ualty companies doing business in New 
York. The deceptive character of such 
literature will be appreciated when it 
is pointed out that the companies re- 
ferred to are selected, that the smaller 
and less prosperous companies are ig- 
nored, and that the failures, both in 


| life insurance and in casualty insurance 
|companies since those classes of insur- 

ance became prominent features in 
| modern life, are omitted. 

A second leaflet, having to do with 
the Life & Casualty “ompany of New 
| York, voices the spirit of prophecy with 
even greater eloquence and with more 
convincing detail than a similar finan- 
| cial statement in the literature of the 
Manhattan Funding Company. From 
such statement, it is apparent that, if 
the Manhattan Funding Company suc- 


‘ceeds in accumulating sufficient funds 
| whereby $250,006 of its money can be 


put out at risk in the capital stock of 


'the Life & Casualty Company of New 


York, the latter, at the end of five 
years, besides paying 20 per cent. divi- 
dends annually will huve accumulated 
a surplus of $855,409, and thus brought 
the book value of its stock up to $542 
a share. 

| “The Modern Gold Mine.” 

The promoters of the Manhattan 
Funding Company present to possible 
investors, quite appropriately, a copy- 
righted pamphlet, entitled “The Modern 
Gold Mine.” This interesting exhibit 
lures. the reader with arguments and 
examples that characterize it as one 
of the best of its kind. Among the ex- 
periences of investors on which empha- 
sis is laid is that of one William Ro- 
bothan and his investment on $2,200. 
This fortunate person, it seems, sub- 
scribed in 1875 for 60 shares of the 
“Modern Gold Mine” at $50 a share, 
paid $200 down and, four years later, 
$2,000 in addition, which, with $800 in 
stock dividends, completed his purchase. 
The chronicle of this investment con- 
tinues: 

Subsequently Mr. Robothan was 
allotted 914 additional shares of the 
increased capitalization of the com- 
pany as his portion of stock divi- 
dends earned on the original 60 
shares subscribed for. In addition 
to these stock dividends he had 
drawn, up to 1902, $46,500 of divi- 
dends in cash. He sold 314 shares 
of his stock for not less than $100,- 
000 and to-day presumably still 
owns 600 shares that are worth 
approximately $2,200,000, or 1,000 
times as much as his original in- 
vestment. 

It was a lucky day for Mr. Ro- 
bothan when he subscribed for 
those 60 shares of stock and made 
the first payment of $200. 


Maryland Life’s President Dead. 





William H. Blackford, president of 
the Maryland Life Insurance Co., of 
Baltimore, died of pneumonia at his 
home in that city on Monday. He was 
69 years old. 





Lewis E. Gordon, vice-president of 
the Hartford Life, is again at his desk, 
after a serious illness. He is working 
with his customary vigor and says he 
is thoroughly fit for the fray in which 
he finds himself at this season of the 
year. 





PRUDENTIAL ; 


fi ‘HAS THE 
STRENGTH OF} 
_ GIBRALTAR AY 














JOHN F. DRYDEN, President 


CAN YOU SAVE ANYTHING ON YOUR PRESENT SALARY? 


Get into a business that gives you an opportunity 
to make something better than a mere living. Sell 
Life Insurance for The Prudential. 

Write us about an agency. 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


Home Office, NEWARK, N. J. 

















4 
i 
4 
4 








4 


THE EASTERN UNDERWRITER 





October 20, 1910. 





wwe EXPLANATORY PHRASE. 





Jack Jofnson’s Premium Said To Be 
The Highest On Record’ for 
- $75,000 Insurance. 





A daily newspaper contained~*the 
“important” item that Jack Johnson 
had been accepted as a risk by a Lon- 
don company after being turned down 
by seven American life companies. Our 
readers will readily discover the joker 
after reading the item which is as fol- 
lows: 

“After being turned down by seven 
American life insurance companies in 
his quest for a $75,000 policy, Jack 
Johnson, the ‘white hope blaster,’ was 
notified to-day by a London company 
that it would insure his life in any sum 
up to $100,000. The premium demand- 
ed by the London company is said to 
be one of the highest on record.” 

Now as a matter of fact there are 
concerns abroad that will insure any- 
thing if they get their price. They 
would doubtless issue a policy guaran- 
teeing that William J. Bryan would be 
elected President of the United States 
in 1912, but they would doubtless want 
a premium of 100 per cent., with addi- 
tional expenses for writing the policy. 





STIRRING UP ENTHUSIASM. 





Agency Superintendent Drew Visits 
the Field Force of the Mutual 
Benefit Life. 





While willing to concede merit in 
the policies of all well established life 
insurance companies, A. A. Drew, su- 
perintendent of agencies for the Mu- 
tual Penefit Life, has supreme confi- 
dence in the peculiar desirability of 
the contracts issue by his office, and 
with an enthusiasm that will not be 
denied, imparts his faith to others. Re- 
cently the forceful manager made two 
trips among the agents of the Mutual 
Benefit, holding informal meetings at 
central points. The result was added 
fire all along the line, and the closing 
months of 1910 should prove productive 
of an unusual array of good business. 





GUARANTEED RESULTS. 





Noteworthy Feature of Hartford Life’s 
Newly-Issued Policies—Greatly In- 
creased Benefits. 





“A prominent feature of the 1910 Edi- 
tion of Premium Rates and Values,” 
says the management of the Hartford 
Life, in addressing the field force of 
the Company, “is the full analysis of 
Guaranteed Results under Whole Life, 
20 Payment Life and 20 Year Endow- 


ment policies with Increased Benefits 
and Guaranteed Settlements at end of 
20 years. 

“These policies are without dispute 


the latest and best in zombined protec- 
tion and investment. Agents can’t help 
selling-them on sight. They are un- 
beatable. Note the increase in values 
over the plain ordinary life, 20 payment 
life and 20 year endowment contracts. 
And these are not estimates, mind you. 


The policyholder knows just what his 
insurance will cost him from start to 
finish, and he can tell at a glance just 
what his policy will he worth to him 
in cash or paid-up insurance for any 
year. 


For example: 
20 Payment Life, Age 25, $1,000. 
Guaranteed Cash Values. 


End of End of 

10 yrs 20 yrs. 
New kp heeeheae . .$276 $706 
ST .tsvneeeretucene op Bee 456 
Increased Benefits...$ 97 $250 


20 Year Endowment, Age 30, $1,000. 
Guaranteed Cash Values. 





End of End of 

10 yrs. 20 yrs. 
TO a vawpnawaeini $525 $1,350 
| errr rer 1,000 
Increased Benefits. ..$135 $350 


“On this 20 payment life policy here 
illustrated, the cash value at end of 20 
years is $54.60 more than all premiums 
paid in; and on the 20 year endowment 








“tte cash value is $263.20 more than all 
premiums paid during the 20 y: 3 
These are splendid results, and will 
certainly please prospective ansurers. 

“There are also special options avail- 
able at the end of 20 years in paid-up 
insurance and annunities, 

“Full Insurance and large borrowing 
privilege are what the people want, and 
here they are in attractive form, all at 
moderate cost.” 





REFUSED TO PAY INSURANCE. 





But Court Holds Fraternal Order Can- 
not Lapse Member for So 
Doing. 





If a decision newly handed down by 
the Appellate Division of the New 
York Supreme Court be allowed to 
stand, the fraternal orders cannot ex- 
pel a member for refusing to pay in- 
creased dues. 

The case deciding this important 
point was that of Wright versus the 
Supreme Tent of the Knights of the 
Maccabees. 

D. L. Wright, the plaintiff, declined 
to stand a thirty-three and one-third 
per cent. increase in his assessment 
rate, whereupon the order promptly 
suspended him. Wright sued for rein- 
statement and the court has directed 
to that end. 





ENTERING THE SOUTH. 





President Hamilton of The Federal 
Life of Chicago in Arkansas 
Securing Representation. 





With the idea of securing admission 
of the Federal Life of Chicago in sev- 
eral Southern States, Isaac Miller 
Hamilton, president of the company, 
spent the past week in that section. 

Arrangements for doing business in 
Arkansas were completed, and L. W. 
Long, agency superintendent for the 
Mississippi Valley Life was appointed 
State agent with headquarters at Little 
Rock. 

Another recent appointment of the 
Federal is that of E. A. Marthens, 
formerly supervisor for the Hartford 
Life in Chicago, who becomes general 
agent for western Missouri with head- 
quarters at Kansas City. 





E. J. Clark, State Agent of the John 
Hancock Mutual Life Insurance Com- 
pany of Boston, for Maryland and the 
District of Columbia, entertained his 
force of sub-agents recently at the 
Baltimore Country Club. 

A meeting was first held at the Bal- 
timore offices for the purpose of dis- 
cussing business conditions in the past, 
present and endeavoring to forecast 
those of the future, after which the 
men adjourned to the Country Club, 
where a delightful dinner was served 
in one of the private dining rooms. 

At the repast business was tabooed, 
but immediately upon its conclusion 
Mr. Clark read the address of Vice- 
President Wilson, of the Equitable 
Life, as presented before the Detroit 
Convention (Mr. Clark being in attend- 
ance at the Convention as Chairman 
of the National Executive Committee); 
he also briefly outlined the work of the 
entire session. 

There was a great deal of enthus!l- 
asm manifested on the part of the 
agents during the meeting. and the en- 
tire program was appreciated, partic- 
ularly the reading of Mr. Wilson’s 
speech on “The Mental Attitude.” As 
a matter of fact his address was adopt- 
ed as furnishing the key-note for the 
Fall work. 

Among others present at the meet- 
ing were: John E. Kreh, D. R. Bow- 
man, A. P. Rainey, of Washington, D. 
C.; S. Chester Coursey, of Centreville, 
Md.; Frank A. White. of Easton, Md., 
and Charles F. Kuhns, Charles R. 
Gantz, and Warren K. Magruder, of 
Baltimore. 








The limits now fixed by the Fidelity 
Mutual Life, of Philadelphia, for writ- 
ing upon a single life without reinsur- 
ance, are as follows: Ages 21 to 50, 
$50,000: from 51 to 55, $35,000; 56 and 
over, $25,000. 





WANTED—MANAGERS 


FOR STATES OF 


OHIO AND MICHIGAN 


We have the COMPANY, the POLICIES, and the TERRITORY—NOW we 
WANT “DEVELOPERS.” 


WANT man in each of the above States who can write PERSONAL BUSI- 
NESS, and possesses ability to appoint and handle agents. 


COMPENSATION— On basis of Salary, Expenses and Commission. 
Address “OHIO AND MICHIGAN ” 
Care The Eastern Underwriter 


105 William Street, New York 











PROSPEROUSLY BUSY! 


Our agencies are steadily increasing this year’s lead over the 
figures of our high record in 1909. 

Our agents are prosperously busy. With Business Life In- 
surance and our unequaled Continuous Mon'hly Income policy 
they are reaching and satisfying the public and liberally re- 
warding themselves. 

Inquiries invited from delivering producers. 


GEORGE D. LANG, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 


National Life Insurance Company 


MONTPELIER, VERMONT 


Established in 1850 Operating in 37 States 


JOSEPH A. De BOER, President OSMAN D. CLARK, Secretary 
FRED A. HOWLAND, Vice-President H. M. CUTLER, Treasurer 
JAMES B. ESTEE, 2d Vice-President A. B. BISBEE, Medical Director 


C. E. MOULTON, Actuary 


This Company held January 1, 1910, and gained during the past decade: 





NS, 65. 6.555. sno 2s aOR $47,490,998.98................ Gain, 167% 
Liabilities ~............. ee een Gain, 162% 
eer ee S 6,O20,80B.06..........+..:.. Gain, 211% 
Insurance.............- $161,423,115.00................ Gain, 79% 


Absolute Security and Economy of Management 











Personal and Family 
Insurance Combined 


No trouble to get a hearing with this policy. It’s 
something more than life insurance. Write for 


booklet and agency terms. Address 


ALEXANDER McKNIGHT, Vice President 


The Fidelity Mutual Life Insurance Company 
OF PHILADELPHIA 


L. G. FOUSE, President 














NATIONAL LIFE INSURANCE COMPANY 


Of the United States of Americ~ 
ALBERT M. JOHNSON, President 


More than $9, 750,000.00 in Assets 
Excess Security to Policyholders $1,300,000.00 


CHICAGO'S OLDEST AND STRONGEST COMPANY 


OUR NEW POLICIES LOW RATES AND 
ARE WORLD BEATERS HIGHEST VALUES 


You Lose Money When You Neglect Your Chance 
to Sell Them. Write to 


ROBERT D. LAY, Secretary, 159 La Salle Street, Chicago 
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GREAT WESTERN LIFE. 





é . emergency? Yet, any day—any hour— 
Young Missouri Cor apy Building Up you may be called upon to take the 
Its Assets atid Business. ~ © longest journey of®your life—the jour- 
ney from which you will never return 
The Great Western Life of Kansas —that journey to the land from which 
City expects to show a statement at you can send back no remittances. If 
the close of 1910 which will be satis- your common sense tells you that the 
factory to policyholders and stockhold- {ttle woman at home May need some 
ers. Organized in April, 1907, the money when you make these short 
Company has capital, surplus and re- trips, what do you think will happen to 
serves of over $850,000. It has 5,000 her if you go out into the great un- 
policyholders, and a total insurance in jmown with no other provision for her 
force of $13,000,000. The sum of $600,- than an oft-repeated intention to insure 
000 is deposited with State departments your life? Little good will your inten- 
as security for policies. tions do her when the landlord calls to 
There is $10,000,000 insurance on jnguire about the rent. 
the books of the company, upon which As a matter of fact, no woman has 
three premiums have been paid, shoW- the right to let her husband neglect 
ing a most creditable percentage as hig important duty. If he does not 
regards persistency. seem to realize his great responsibility 
bog Company se ay to at “4 xe it is her place to tell him about it and 
gain in Insurance in force of a east a ; 
million and a halt during 1910. It is Gn. ten “ae Gaines Koc toe pally 
doing business in nine States, including as evidence that her efforts have borne 
Oklahoma, Texas, Kansas and Missouri. good fruit. An insurance policy on 
the husband’s life is one of the rights 
of which no woman should allow her- 
te the general consensus of opin S019 be, Geprved, she owes Ht 
ion that a man’s duty to his family this wall of protection is placed be- 
includes a reasonable provision for the swoon them and immediate want, and 
future. To die with the wolf so near ‘nig ig especially true when the hus- 
the door that he is certain to be found 424 has no other estate to leave. So 
waiting at the portals when the funeral 3) phim, Mrs. Wife—make sure to-day 
procession returns from the cemetery —ts he insured? Graham Hood 
is about as serious a crime as a man s 5 
can commit in this life. It makes no 
difference how carefully the man may HAS A GOOD START. 


yrotect his loved ones during his life 
seu if he leaves them or ers pro- Great Southern Life of Houston Mak- 





IS HE INSURED? 














tection at his death he has failed in ing Satisfactory Progress. 
his duty woefully. 
Strangely enough it sometimes hap- Having made a capital start, the 


ens that the wife herself is partly to further progress of the Great Southern 
emt for the sitesaien of row fang Life has been along lines that betoken 
band. Of course, it should be the hus- Permanence and general prosperity. 
band’s business to attend to such mat- Having secured a competent field 
ters without a reminder from anybody ‘taff in its home State, the Company is 
but when we are in perfect health and "ow seeking admission into Louisiana, 
the blood is pulsing vigorously through 27d will doubtless be -licensed there 
our veins, death is one of the possi- Within a few days. 
bilities to which we give little thought. The Company’s management is con- 
Die? Why should we think about Stantly on the que vive to advance the 
dying when we have so many useful Interests of its policyholders, with the 
and profitable years before us? result that the Great Southern Life is 
Lots of men who really intend to highly popular in its home State. 
insure their lives some day put it off , 
until it is too late simply because they | Public Savings Life. 
do not realize the immediate need of —— 
such a step, and it is in such cases that The home office of the Public Sav- 
the wife’s duty is to interpose with a ings Insurance Company of Indianapo- 
plea that this important matter shall lis, has the appearance of something 
be no longer postponed. that is here to stay. H. Thos. Head, 
Many women hesitate to do this. president of the Company, is a success- 
There are women who even feel that ful field man, and one who has had a 
it is improper for them to suggest the wide range of experience. He has been 
subject of insurance to the husband. a close observer of conditions in the 
They seem to feel that they are in field, and is trying to avoid features 
danger of exciting the suspicion that that have proved costly in building up 
they desire to profit by their death— ‘adustrial insurance companies. 
that they are imbued with a mercenary | While operating independently. it fs 
spirit that is thoroughly selfish and not the purpose of the Public Savings 
unwomanly, to throw conservatism to the wind. On 
Nothing could be further from truth, the contrary, conservatism will be the 
and the quicker the wives and mothers watchword. 
zet rid of this erroneous idea the better _The company will grow and take Its 
it will be for them and those dependent Place among other companies transact- 
on them in such time of emergency. !ng this class of business. 
Instead of deeming such ideas selfish 











and unwomanly, she should apply the No Commissions. 
ordinary rules of logic to the situation. , 
and abide by the results. “| McManus, Marshall and Strong. who 


If the husband and father should an- jare promoting the National Temperance 
nounce his intentions of going upon a !Insurance Comnanv of Texas, report 
long journey—say, to Africa or Aus- that there will be “no craft. no agents’ 
tralia, for example—she would not commissions” or officers’ salaries other 
think of permitting him to leave her than to the secretarv. actuary and medi- 
without making proper provision for eal director in the flotation of the or- 
her support during his absence. If he ganization. 
showed a disposition to do this high- ; 
ly improbable thing she would not | 
hesitate to call him to account, and she 
would feel that she was justified in Continued accessions to the Order of 
going to any extreme to compel him to the Swift Eagle. the organization of 
make such arrangements that neither phusiness hustlers of the Life Insurance 
she nor the children might suffer for Company of Virginia. are had and the 
the necessities of life while he was tra- strife among the fleld men to hecome 
velling to the other ends of the earth. enrolled in the membership hecomes 
If you—my dear fellow who reads steadily keener as the end of the year 
this—go away for a week, is it not your ,approaches. 
first thought to leave sufficient money 
at home to meet the little expenses R. Page Burwell, formerly traveling 
that are certain to arise, even within inspector for the Life Insurance Com- 
so brief a space of time as a few days?! pany of Virginia, has been anpointed 
Would you think of taking even the’ superintendent of the Company’s Wash- 
shortest trip without leaving a few dol-{4gton District, vice J. G. Sims. 





Order of Swift Eagle 








larg"tiat tie Wife mMigit Use Ii Case of 





Our Stock Option Policy Sells’ Itself 


OUR MEN ARE ALL MAKING 
MONEY BECAUSE WE HAVE 


A SPECIAL PROPOSITION TO OFFER PRODUCERS 


WRITE FOR PARTICULARS 





Standard Mutual Life Insurance Company 
OF AMERICA ° 
Home Office, Commonwealth Bidg., Pittsburgh, Pa. 








ARE YOU THE MAN? 


WANTED:—GENERAL AGENT for old line life in- 
surance company for ‘‘ PITTSBURGH and VICINITY.” 

Must be PERSONAL PRODUCER, capable of 
training agents, possess ability to develop territory, and 
whose past record will stand investigation. 

All correspondence confidential. 


Address 


‘* Personal Producer ”’ 
care The Eastern Underwriter 
105 William Street, New York 















HARTFORD || IT PAYS THE AGENT 


To represent the best cowpany. 


Life Insurance There are many excellent standard 


life insurance companies. Which is 


| | the best? In stability, progressive- 
Company ness, liberal contracts to agents and 
‘ ‘ low cost to policy- holders no company 
Chartered and doing business || surpasses 
43 years The 
| . . 
Ask about the new ‘| Union Central Life 


Insurance Co. of Cincinnati 


Monthly Income Policy 


Easy to sell because best to BUY Assets = = $74, 523,966.28 


Liabilities - $72,324,302.92 


For agency contract address | | Good openings are occurring from time 
| totime. Address 
Second Vice-President 
Ge || JESSE R. CLARK, President 
Hartford, Conn, | | ALLAN WATERS, Sup’t of Agents 

















WANTED! 
Stock Salesmen! 





BIG MONEY 


FOR MEN THAT CAN CLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 





Address “ BIG MONEY” 
care of Tue Easrern UNDERWRITER 
105 William Street, New York City 
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HINTS TO BUSINESS GETTERS 





with your 
“cost of 


Don’t fuss 
Right Home prospect about 


to the insurance.” Don’t bear 
Agent. down on the marked su- 
periority of your own 


company. 

Brush aside any premature referen- 
ces to Annual Premiums by promising 
to cut the amount of his systematized 
yearly savings to suit his financial 
cloth and assure him that all good Life 
Insurance Companies are good. Does 
he not want the protection? Ought he 
not to do something in the matter? 
You are here to do it for him right 
now, if he has any confidence in your 
reliability and honesty of purpose. You, 
you personally guarantee satisfaction. 
He might pick and chapse for himself 
and finally select a “lemon” on the Life 
Insurance line. 

Men don’t analyze policy contracts; 
they don’t know where the premium 
goes when they pay it in to the Com- 
pany; they remember.the Agent told 
them so and so and that’s what they 
pay for. So we believe it’s up to the 
solicitor to push his personality. Use 
the big I as freely as possible. It’s 
business, and it will bring business to 
him.—Hartford Life’s “Office and Field.” 


* * : 


the pos- 
Bulletin 


You remember 
Conversion tal in a recent 


of a bearing the picture of a 
Minister. woman scrubbing’ the 
floor of a hotel lobby. 

Some have thought the situation a lit- 


tle strained, and yet, as if in confirma- 
tion, a somewhat similar incident 
comes to hand from David Hattenbach, 
one of our big writers in the Sioux City 


Branch, with the New York Life about 
seven years, and now President of the 
$100, 000 Club. The incident shows how 


unwise in matters of life insurance 
people often are, even in this day and 
generation. It seems that, while solic- 
iting insurance in the country districts 
of Iowa, Mr. Hattenbach met one of the 
best families of the country, who, how- 
ever, were religious enthusiasts and 
relied upon the advice of their minister 
in many temporal matters. Agent Hat- 
tenbach convinced the man of the 
house that there would be no harm in 
listening to his story and was allowed 
the privilege of explaining the benefits 
to be derived by taking out an old-line 
life policy. The proposition was thor- 


oughly explained in the presence of 
the wife and both understood it ful- 
ly. As a result, the man said he would 
be glad to take $2,000 insurance with 
cur Company, as he thought he needed 
it, especially while the children, who 
numbered five, were young, adding, 
however, that he would take it only on 


one condition, which was that it be sub- 
mitted to the minister of his church 
for approval. He thought the minister 


knew more about such matters than 
he did. He would explain the proposi- 
tion as thoroughly as Mr. Hattenbach 
had explained it to him, and he thought 
it would be all right. But, alas, he was 
mistaken The minister was of the 
opinion that the Lord would provide, 
that He was providing, was taking care 
of this family every day, and would so 
continue, and the man couldn’t be per- 
suaded to take the insurance. 

Some six months afterward he came 


down with pneumonia and died after 
an illness of about a week. It took 
pretty much all of his stock and imple- 
ments to pay the nurse, the doctor, and 
the undertaker. But one thing was left 
for the poor woman to do, which was 
to move to town, and this she did, 
hanging up a little sign “Washing by 
the Day.” 


A year or so later 
happening in the 
about the family and learned for the 
first time of the man’s death and the 
straits to which the widow and children 
were reduced. He sought out the min- 
ister to ask him how he felt about the 
matter now. The minister replied: “I 
have regretted this many a time and oh 
so bitterly; it has been a sorrowful 
lesson to me. Are you working in this 


Agent Hattenbach, 
vicinity, inquired 


community? If so, you may refer to 
me any one you wish. I understand 
the proposition much better now, have 
seen my error, and hope I may be for- 
given.” After he learned the differ- 
ence between old-line life insurance 
and that connected with lodges and 
fraternal or assessment plans he never 
failed to recommend a good old-line 
company; he atoned as far as he could 
for the grievous wrong he had commit- 
ted toward that unfortunate family and 
the mother who was reduced to “Wash- 
ing by the Day.”—Agency Bulletin New 
York Life. 
. * * 
Every race and every 
The Approach contest extending over a 
to the period of time, or over 
Goal. an extent of space, is 
full of interest from 
start to finish, but the finish is always 
of unusual and absorbing interest. 

As the end of a base ball season 
draws near, the fans all over the coun- 
try can scan the morning paper with 
eager expectancy. All are aleft to no- 
tice any change in the daily percentage 
columns. 

A great race in the speed ring is ex- 
citing at every point, but when the 
snorting, reeking steeds are coming 
down the home stretch the crowds in 
the grand stand will rise as one man 
and hold their breath until the leader 
forges under the wire, a winner. 

In the strenuous race for success in 
the life insurance business, in the race 
for securing good names on the dotted 
line, the same principle obtains. There 
is always great interest, often real ex- 
citement in the work, but again and 
again as a given year nears its close, 
the blood quickens its pace in our 
veins. We “set the teeth and spread 
the nostrils wide.” The goal appears 
in sight. We are on the home stretch. 
What will our prizes be? In what rank 
will we end the race? 

As the finish of the contest for 1910 
approaches we are stirred and stimu- 
lated to our level best. We are sur- 
rounded by a crowd of witnesses; we 
must run worthily; we must win, and 
we will. 

To every agent in the field there will 
come the consciousness that just NOW 
is the supreme hour. Now, if ever, 
must we throw in the high speed. 
There is time enough yet to recover 
some lost ground; time enough to re- 
trieve some inactive days; time enough 
to make a record worthy of our most 
heroic moments. 

The scroll for 1910 is fast rolling to- 
gether. Every high consideration of 
duty and every wise consideration of 
opportunity require that our ability, 
our energy, our tact and our general 
resourcefulness be let out to the last 
notch for such a final finish as that we 
may all contemplate with pride. 

Many of the boys who, months ago, 
sent to the office their postals pledging 
a specified amount of new business for 
the year will need to look to their 
laurels, if they vindicate their confi- 
dence in the pledges then made. They 
can do it, but no time must now go to 
waste; every day counts; nothing is 
impossible to the undaunted spirit, to 
the persevering man.—Charles F. Cof- 
fin, vice-president State Life of Indiana. 
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Some 


practical sugges- 
New tions for the develop- 
Territory. ment of new territory is 


offered the field force of | 


the Hartford Life, by Lewis E. Gordon, 


vice-president and agency manager of | 


the Company. In part Mr. Gordon of- 
fers this counsel to beginners: 

First, publish the fact that he is 
ready to do business and is doing busi- 
ness. Keep that part prominently be- 
fore the people. Never admit that you 
are not getting your full share of 
what’s there to get. Buck up! Put up 
a brave front! Pretty soon you will be 
getting all you claim to get, or at least 
enough of it so you will be well satis- 
fled to keep right on going on. 

But to accumulate real closings is 
your aim, your business. Know your 





goods. They are all right! You can’t 
sell a horse if you can’t answer all 
questions about his pedigree, past his- 
tory and possibilities, right off the reel. 
When you offer a prospect your 20 Pay 
Life, you’ve got to know all about it. 
You can’t tell your mian you will let 
him know this, that, and the other 
things, to-morrow. You've got to stand 
right up to the mark, and stump any 
man to ask you anything about your 
policy that you can’t answer. Now 
you’re ready to see people. 

Whom shall you see? You just pick 
out those you ought not to see, and see 
all the others as soon as you can. Don’t | 
try to make excuses for not seeing 
good cases, however. Take a street or 
section. Find out what respectable 
men live there. Round up the healthy 
looking cases, and choose the financial- | 
ly able for yours. Learn a little of | 
their business, so you can see them | 
without butting in on them too violent- | 
ly; and go after them according to} 
your best judgment based on what you | 
have found out. Don’t be afraid. The 
best man in the town is none too good | 
for Life Insurance, and’ yours is the} 
Best, and good enough for him. Hit 
him for a good-sized proposition, and | 
if you don’t bring him down for that, | 
he will likely fall for a bigger one than 
you thought he would take when you 
went in to see him. 

How you shall approach him, when | 
you shall try to interview him, we can’t 
tell you. What you shall say as an| 
“opener,” the time, the place and the| 
man must decide for you. Men don’t 
take their watches to the blacksmith 
for repairs, neither should you try to 
convince the ordinary easy-going pros- | 
pect with knock-down arguments. V ice | 
versa your rough and ready bluffer and | 
black-guarder needs some of his own 
kind of medicine to win his favor and | 
set him right. Choose your “spiel” to| 
suit your prospect, and have a pre-| 
arranged line of talk, that you can reel | 
off confidently as the case in hand | 
gives you an opening. Cut it short, | 
however. Let the other fellow do all 
the talking he wants to. There are no 
conclusive arguments against Life In- 
surance. A word or two will show their 
fallacies. Get an appointment if you 
can’t score at the first meeting. This 
puts it up to your prospect. He feels 
he has committed himself, in a way, 
and he has given you the advantage. 
You ought to settle things on this sec- | 
ond interview. Now you know that no| 
Insurance Company can sell Life Insur- 
ance for its Agent, else it would soon | 
dispense with salesmen. These’men in 
your territory must be seen by you. 
That’s the first and last esséntial. Here 
are the nuts. Here is a hammer. Do 
you want the meats, or are you afraid 
of smashing your thumb? Then why 
not use a nut-cracker? Cultivate tact 
in your canvassing, that’s parallel 
advice. 












Agency Appointments in New Jersey. 





Aetna.—W. B. Richmond, Philadel- 
phia, Pa. Bankers, N. Y.—E. J. Dono- 
hue, Red Bank. Equitable-—Gustavus 


Rice, New York, N. Y. John Hancock.— 
Marcus Rabinovitz, Newark. Metro- | 
politan.—Morris Affschewich, Bayonne; 
Robert V. Curry, Jr., Timothy J. Murphy, 
Walter J. Shepherd, Hoboken: Cornelius | 
Murray, Samuel Ginzburg, Claudia Roc- | 
co, Frederick J. Winter, Newark; Hen- | 
ry S. Parse, Summit. : | 
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BERKSHIRE 


LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
James W. Hull, Pres‘dent. 


Ww. D. 


J. M. 


Wyman, Vice Pres. and Treas, 
Lee, Actuary. 


Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successfal and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to. policy- 


holder and agent. 
For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 


79 Milk Street, 


JOHN H. ROBINSON, General Agent for New York 
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LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


3 Broadway 


Boston, Masa. 
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you do not find what you want, 


ask INSURANCE GREEN BAG. It 





any 


pert 
mode 
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Insurance Lawyers, 


legal opinions by expert 
Full Briefs on 
Expert 


insurance question, 


Adjusters, Confidential Reports, Ex- 


Insurance trial lawyers at 
rate cost. 
WRITE TO 


INSURANCE GREEN BAG 
543 Rookery - - - 
Geo. 


CHICAGO 
J. Kuebler George R. Brown 
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THE READING FINANCE AND SECURITIES COMPANY, INC., Fiscal Agents 
Suite 300-303 Colonial Trust Bldg., Reading, Penna. 


NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Ofices—Reading, Pa. 
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Are you Interested in Western and Pacific Geast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Recky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
16@ Sansome Street 
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ASSESSMENT AND FRATERNAL LIFE INSURANCE 
The Handwriting on the Wall 


(“THE TRAVELER’S RECORD”) 


We have occasionally dwelt in the Record 
on the danger of carrying assessmeut insur- 
ance as a means of sate protection. The 
fallacious theory and practice of assessment 
insurance which has led many associations 
to ruin and wiich is leading most of those 
ucW in existence toward the same end, and 
the elfect of two recent decisions, one by 
Judge Kelly of the Supreme Court of Brook- 
lyn, and the other of the New York Court 
of Appeals rendered on the attempt to make 
up by increased rates the too low rates of 
juany years past, make au article on the 
present condition of fraternal companies a 
matter of moment. 

The assessment company differs from the 
level premium system which charges an 
amount in excess of the actual cost during 
the early years, which amount accumulated 
at interest, aud called the reserve, is suf- 
ficient to meet the deficit due to the increas- 
ing mortality of later years, in that it does 
not provide a reserve,but payments are call- 
ed as deaths occur and ure used to meet 
death losses. 

We see by reference to the mortality table 
that if the average age of all the members 
is approximately 25, each member must be 
assessed $8.07 for each $1,000 of insurance. 
it the average uge of all the members is 
approximately Sv, each must contribute 
$13.78. At 75 the assessments are $04.37 per 
31,000 at 85, $235.55. These payments con- 
stitute the “Mortuary Fund.” In addition 
an amount varying from $3 to $5 is charged 
in the excess of the actual amount needed 
for death losses for the expense fund, which 
is used to meet the expense of conducting 
the business. 

The cost at the early ages is low but 
steadily increases with age, until at the 
more advanced ages the cost becomes pro- 
hibitive. 

It is also evident that a failure of post 
pouement to levy the amount required each 
year on thousands of risks must invariably 
bring any order to ruin, and it has been 
the practically unanimous practice of the as 
sessment companies, deceived by the low 
mortality of early years, to charge much 
less than was required. The new blood 
theory, namely, the great increase in the 
early years of new members, young as to 
ige and physically select, which keeps the 
death rate abnormally low, has lulled them 
into a state of false security unmindful that 
every year was adding to a deficit which 
would not appear disastrous until a remedy 
were well nigh impossible. 

The new blood idea fails to work after a 
time, for it becomes increasingly difficult and 





tinally impossible to secure new members 
sufficient to maintain an average premium 


that will not change. 
For a time increasing claims may be met 
from the proceeds of stipulated rates and 


ccumulated funds, then comes the time 
when more assessments must be levied or 
the stipulated rates must be advanced. The 


number of new members begins to fall off, 
the mortality rate begins an impetuous in- 
crease. It is on this principle, or modifica- 
tion of it, that most of the assessment com- 
panies have tried to build. 

Thousands of old members wili have died 


and paid only a small proportion of what 
was necessary; thousands of others have 
crown old and have paid less than what 


as necessary. Who is going to pay the 
enormous accumulated deficits of the past, 
hidden for a time by the increase of new 
members but now rushing into view with 
startling intensity? The old members? If 







hey are 75, their natural assessment is 
$94.37 per $1,000 for one year. They cannot 
pay up what they should have paid in the 
last forty years; it would amount to more 
than the $1,000 they were insured for. The 
jounger members wont. ‘They go into a 


new Order where the assessments are less. 
fhus as the rate of mortality mounts the 
rate of new members falls off. The other 
aged and — lives will remain, 

they cannot insure elsewhere. 

At this stage new insurance written is not 
sufficient to replace the terminations by 
death or lapse. 

The law of increased mortality has finally 
been recognized by practically all fraternal 
societies, and many have attempted to cut 
the insurance of the older members and to 
provide a fund for meeting the increased 
cost and commonly increasing age of their 
members. But those increases have been 
makeshifts. In no ease have they been 
mathematically sufficient. 

Seventy per cent. of all the fraternal and 
assessment orders have reached this condi- 
tion. Most of the remainder are of recent 
organization. 

Some Concrete Examples. 

Ilow closely the history of fraternal or 
ssessment insurance has paralleled the de- 
ductions set forth above will be seen from 
the following: 

Among the best fraternal societies, and 
by best we mean those whose record for 
conservative and honorable management is 
well known, are the Royal Arcanum (1877). 
In 1880 the death rate per thousand was 
less than seven. In 1904, the year in which 
t attained the largest amount of insurance 
in force, namely, $680,948,000, its death rate 
had increased to 10.80 per cent. From then 
on the Order shows a continued decline in 
insurance in force and a rapidly mounting 
death rate, so that by 1909 the insurance in 
foree had fallen to $493,000,000, while its 
death rate had increased 13.30 per cent. 
‘That is, in five years it had lost nearly $179,- 
000.000 of insurance in force among new 


since 


members, while ita death rate had increased 
from 10.80 to 13.30 per 1,000. 
accabees of the World 


The Knights of 


organized in 1883. In 1888 It had a death 
rate of less than 4.70 and $18,000,000 of in- 
surance in force. By 1903 its death rate had 
increased to 6.70 per 1,000 despite the fact 
that in that year it had attained $430,000,000 
of insurance in force. Six years later, 1909, 
its death rate per 1,000 had jumped to 8.97 
per 1,060, its insurance in force declined to 
about $335,000,000. 

The Ancient Order of Modern Woodmen, 
the largest fraternal insurance society in ex- 
istence, is going through the same progress 
as evidenced by the following report of its 
head clerk, 

“Because of the advancing age of existing 
members, and the fact that during the years 
1905 and 1906 we have gained, inet, 140,302 
beneficial members, making our membership 
ou December 31, 1906, 801,554, and outstand- 
ing insurance $1,323,393,500—an increase in 
insurance in force during the two years of 
$186,715,0Q0. I have considered it prudent 
to verify the valuation as of date December 
31, 1904, and for this purpose have complet- 
ed a valuation as of date December 31, 1906. 
This last valuation proves that our mortality 
history during the last two years hag made 
ho substantial difference in ow situation. 
At age 18 we are paying for $524 of each 
$1,000 of insurance in force, and at age 70 
we are paying for $152 of each $1,000 of in- 
surance in foree, the amount of the defi-. 
ciency per $1,000 differing at all of the mem- 
Lership ages, of course, and rusning from 
$476 per $1.00 insurance in force at age 18 
to $848 per $1,000 at age 70 and to $934 
per $1,000 at age 87, our highest member- 
ship age at the close of the year 1906.” 

The Knights of Pythias is another exam 
ple. The disbursements in 1909 exceeded 
the receipts by $401,000, and in the first 
quarter of 1910 by $64,880, in spite of the 
fact that an extra assessment was levied 
ia March. 

Among other lodge Orders which are un- 
dergoing the same process are the Ancient 
Order of United Workmen, Knights of Mac- 
eabees of the World, Knights of Modern 
Maccabees, Knights of Honor, the Vilgrim 
Fathers, the Ancient Order of Foresters, 
(atholic Mutual Benefit Association, Catholic 
Kuights of Honor, etc. | 

The endeavor of the officers of such fra- | 
ternal organizations as have seen the writ- | 
ing on the wall to increase their rates now | 
meet. decisions which take the ground from | 
under their feet. The New York Court of 
Appeals, Wright vs. Maccabees, and Dowdall 
vs. Catholic Mutual Benefit Association. 

Cannot Enforce Increase. 

Now comes the decision of Justice 
of the Supreme Court in 
case of Samuel Green against the Royal 
Arcanum, Mr. Green joined the Royal 
Arcanum in 1883 when he was 37, the as- 
sessment was $1.80 and the pumber of as- 
sessments 11, on $3,000 of insurance, which 
was increased to $3.16 a month in 1Isv8, and 
$6.80 in 1905 on the regular plan which is to 
be further inereased to $16.08 when; ie 
reaches 6 years of age. Mr, Green apbited | 
for an injunction restraining them froin col 
lecting more than $3.16 per month, and Jus- 
tice Kelly has decided in his favor. 

The Judge says: “It has been settled as 
the law in this State that a general power, 
reserved by a_ society like the defendant, 
to amend its by-laws or constitution does 
not authorize an increase in the amount of 
the assessment on the individual member 
nixed in the original contract of the parties. 
This contract is found in the application 
for membership, the by-laws in existence at 
the time and the certificate issued to the 
member. An agreement on the part of the 
members to be governed by the laws, rules 


Kelly 
Brooklyn in the 


ond regulations of the organizationin force 
at the date of his admission. or that may be 


hereinafter enacted by the Supreme Counct! 
t» govern said council and fund is not suf- 
ficient to warrant the society in increasing 
the amount of the individual assessment. It 
is not sufficiently definite and explicit. The 
change in* the iaw governing the council of 
the Widows and Orphans’ fund might well be 
necessary and desirable to be referred to in 
the original contract with propriety, but 
such reference falls short by an agreement 
of the applicant that the society should have 
an unlimited reserve because to increase the 
assessment to an extent which might be 
prohibitive could only result in depriving the 
individual of his membership.” A dearly- 
bought victory this for the protesting mem- 
bers of the Royal Arcanum. For years Mr. 
Green had not paid his share of the cost, 
and is not paying it now. According to the 
Insurance Observer, his total assessment for 
the year he had entered the Order, 18853, 
was $19.80 for $3,000 of insurance, and it 
would not take much of a lawyer to dis- 
cover that no institution could insure its 
members at any age for such an amount 
at so low a rate. It would mean that every 
member would have to live over 150 years 
to take out as much as he put in. 

“That Mr. Green did not then pay his 
share is evident in the fact that the table 
rate of mortality at his age, 37, was $9.24 
per $1,000 or $27.72 for $3, Assuming 
that the Royal Arcanum mortality was only 
80 per cent, of the table rate, the actual cost 
was $22.17, and Mr. Green paid $19.80. In 
1896 Mr. Green was 30 years old, in that 
vear he paid a total of $28.80, 80 per cent. 
of the table death rate for age % is $33.07. 
Mr. Green still paid too little. In 194 he 
was 58 years old and was still paying. $37.96 
and the table rate had risen to $53.05. Mr. 
Green is now 64 years of age and the adjust- 
ment of tates in 1905 increased Mr. Green's 
assessment to $82.44. This rate he has paid 
under protest and has just obtained a deci- 





sion of the court that he need not pay it. 
Mr. Green is now 64 years of age and 80 





per cent. of the table rate for his present | 


uge is $88.44. Still Mr. Green is getting his 
insurance for less than cost. 
reaches age 65, the assessment was to be 
increased to $192.96. This would leave a 
margin for a few years, the table rate be- 
ing .31, and for age 73, $42.93; but at age 
73 the assessment would again be too low, 
and if Mr. Green should live to be 80 he 
would be paying $154.41, less than the 
mortality cost of insurance, 80 per cent. of 
the table rate being $346.72. His victory 
simply means the ruin of the Royal Arcanum 
and then Mr. Green will have no insurance 
and will not have to pay anything.” 

Many of the assessment and fraternal or- 
ders have accomplished a vast amcunt of 
geod, and their failure can only result in the 
loss of protection to thousands of members 
who are now uninsurable or whose age would 
impose an almost prohibitive cost. 

For most of the orders we can see no 
hope, for the only possible way of escape, 
doubtful at best, has been closed. Barred 
by law from enforcing the necessary 
edies only by voluntary submission to high 
assessments or the drastic cutting down of 
their insurance certificates can safety be 
achieved. This evidently the old members 
will not do, and risking all stand to lose all. 





Bloomfield on the Coast. 


Thomas Bloomfield, formerly Indiana 
manager for the Massachusetts Bond- 
ing, has taken up his duties as home 
office manager for the International 
Casualty Company of Spokane, Wash. 

Mr. Bloomfield is highly regarded 
among casualty underwriters, who 
have confidence in his ability to make 
good on the Coast. 





Agency Appointments in New Jersey. 


American Bonding.—Diebald, Harri- 
son Co., Irvington, Lloyds Plate Giass.— 


When he! 


rem- | 


Robert M. Offord, Passaic. North Amer- | 


ican Accident.—O. Halwick, Union Hill. 
Travelers Indemnity.—Norman Foster 
Co., Trenton. 
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FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 





Assets Jan. 1, 1910,.... $51,316,543.00 
Liabilities... ........... 47,060,672.15 
I. 06 conks Stsenceeay 4,265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, Néw York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
2 Fifth Avenue, New York 








write personal business. 


F WANTED 
TRAVELING FIELD REPRESENTATIVE 
LIBERAL SALARY 


Traveling expenses and royalty to a good man who can hire agents and 
Address, WILLIAM T. SMITH, Secretary 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 








Liberal Contracts 


TEXAS 


The Best Life Insurance Field in the Country 


. 
Southwestern Life Insurance Co. 
Home Office: DALLAS, TEXAS 
The Best Company for Policyholders and Agents 


Fair Treatment 


Established 1903 
ADMITTED ASSETS, DECEMBER 31, 1909, $1,029,452.00 
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Low Rate of Mortality. 


jation of Preferred Risks. 


The Bankers Life Association of Des Moines 


Exceptional record for 29 years for 


Prompt Payment of Claims, Economy of Management, 
Security of its Funds and Satisfactory Results for its Policy Holders. 


Gross Assets January }, 1910 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, 624 Tiioune Bldg. New York, N. Y. 
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REDUCED COMMISSIONS 


COMPANY MANAGERS MUST ACT. 








Superintendent Hotchkiss Asserts Ex- 
pense of Conducting Liability Busi- 
ness Is Too Great. 





Tersely and forcefully Superintendent 
W. H. Hotchkiss told company execu- 
tives in attendance at the seventh an- 
nual convention of the Board of Casual- 
ty and Surety Underwriters, at this city, 
on Tuesday, that the expense of con- 
ducting liability insurance was inordi- 
nately high, and that if commissions to 
agents and brokers were not voluntarily 
reduced, legislation to that end might 
be looked for. Not only that said Mr. 
Hotchkiss, but, if the present course be 
persisted in, the New York laws would 
likely be so amended as to permit of 
mutual organizations entering the lia- 
bility field. 

“Frills and Furbelows.” 

The superintendent next paid his 
respect to “frills and furbelows” in per- 
sonal accident and health insurance 
policies, and stated that he had as yet 
been unable to determine what the fea- 
tures so designated might be, nor had 
he been able to secure proper enlighten- 
ment upon the subject from managing 
underwriters. 

Briefly, Mr. Hotehkiss would hold as 
useless all policy provisions that afford- 
“talking points” merely to agents and 
are of no real value to the assured. 
In the mooted and much discussed 
question as to whether renewals should 
be considered as new issues, the super- 
intendent averred that it was wholly a 
question of legal interpretation, and he 
would abide by and enforce the ruling 
of the State’s chief law officer upon the 
subject. 

Due warning was given the company 
executives that the attitude of the 
New York Department was little likely 
tu be influenced by the systematic 
bombardment of agents, and Superin- 
tendent Hotchkiss urged that such a 
practice, if any felt inclined to encour- 
age it, be not pursued. 

Keynote of Meeting. 

The dominant note of the gathering 
was the need for a broader and more 
intense co-operation among all branches 
of underwriting, and the sentiment 
found tangible expression in the adop- 
tion of a resolution, offered by Presi- 
dent John T. Stone, of the Maryland 
Casualty Company, empowering the exe- 
cutive committee of the organization 
to work to that end. 

Aside from the address of Superin- 
tendent Hotchkiss,which was largely ex- 
temporaneous, papers were prepared by 
Hon. James R. Young, insurance com- 
missioner of North Carolina; A. W. 
Damon, president of the National Board 
of Fire Underwriters and also of the 
Springfield Fire and Marine Insurance 
Company; Robert Lynn Cox, general 
counsel and manager of the Association 
of Life Insurance Presidents, and by 
George F. Seward, president of the 
Fidelity and Casualty Company. 

Hon. S. R. Barton and Anton A. 
Raven, of New York City who were on 
the program for addresses, were pre- 
vented by illness from being present. 
Mr. Seward, too, was confined to his 
home, but his admirable paper was read 
by F. Robertson Jones, secretary of the 
executive committee. 

Resolutions Adopted. 

By unanimous vote the subjoined res- 
olutions offered by the executive com- 
mittee were adopted: 

Legislative Work. 

Resolved, That the Board approves 
the work done by the Executive Com- 
mittee in keeping track of legislation, 
in informing other organizations or 
companies of bills affecting individual 
lines, and in contesting bills where the 
circumstances warranted it and the 
purposes for which this body was or- 
ganized permitted it, and desires that 
such work be continued, and in order 
that it may be continued authorizes 
the appropriation of the sum of $1,000 


for the use of the Executive Commit- 
tee in such connection. z* é 
Taxation Memorandum, 

Resolved, ‘that this Board considers 
it desirable that members of this 
Board shall continue to distribute the 
Memorandum on Taxation adopted at 
the meeting of 1908. 

Proceedings Annual Meeting. 

Resolved, That the Executive Com- 
mittee is authorized to print for the 
use of the members 1,000 copies of the 
proceedings of this meeting and to di- 
rect how the same shall be distributed. 
Special Committee on “Local Taxation.” 

Resolved, ‘that a special committee 
of five of this Board be appointed to 
consider the subject of “Local Taxa- 
tion,’ and report at the next meeting 
as to what measures may be taken to 
lighten the burden of such taxation. 

Annual Statement. 

Resolved, That the Board commends 
to the several members of this body 
the remarks of the Executive Commit- 
tee as to the division of the annual 
statement, and urges each member to 
exercise such influence as he can to 
that end with the authorities of his 
State. The Executive Committee is 
further urged to do all within its power 
to attain the desired end. 

In addition thereto it was voted to 
authorize the executive committee to 
work for a closer affiliation with other 
branches of underwriting upon matters 
of general concern. 

To the same body was referred the 
resolution presented by President BE. W. 
De Leon, of the Casualty Company of 
America, concerning the competition of 
unauthorized companies and the most 
effective means of checkmating it. 

A proposal amending the By-Laws 
of the association, which will be acted 
upon next year, makes the annual mem- 
bership dues $40 instead of $20 as now, 
the latter sum being inadequate to 
cover necessary expenses. 

The address of President F. C. Moore 
was as here given: 


PRESIDENT’S ADDRESS. 


We are gathered here to-day for the 7th 
annual meeting of the Board of Casual- 
ty and Surety Underwriters and to again en- 
joy the opportunity presented by these year- 
ly meetings of giving expression and force 
to the purposes of our organization, which 
ure to promote goodwill, harmony, confidence 
and co-operation and the observance of the 
umenities that should exist between com- 
panies. 


this Board as a vehicle for 
from its members the best qualities of their 
hearts and minds, and, as we have given 
more freely of those things our friends best 
like in us, the response in kind has 
so generous, that as time goes on, 
each in the other, more and more to esteem 
and appreciate. 
iufluence developed here year by year for 
every betterment of our business relations, 
for the improvement, I might say the refine- 
ment, of our necessary rivalry and competi- 
tion, and we owe not less, gentlemen, to 


the high standards of practice that this or- | 
ganization hag advocated for the spirit of | 


equity, justice and clean purpose that char- 


acterizes our views of our obligations to our | 


policyholders. 

Most of us are veterans in service. We 
recognize in our friends gathered here to- 
day the sturdy but kindly heart of Shake- 
speare’s character who said: 

“Your gentleness will force us, rather 
than your force move us to gentleness;” 
We have tasted both of victory and defeat 
and have lived long enough to know that 
the victories of peace are the best after all. 
Within a few months we have had an op- 


It was a happy thought that conceived | 
bringing out | 


been | 
we see, | 


We owe very much to the | 


portunity to aid in and bring to a success- | 


ful conclusion a victory of peace. A condi- 
tion confronted us, as a result of recent leg- 
islation in this State, that was tremendous 
in its possibilities and practically every com- 
pany in the country was concerned. To some 
co-operation, or the lack of it, spelled, per- 
haps, success or failure. 

It is encouraging that at such a time we 
find the heartiest approval, by all, of co 
operation, the freest exchange of informa- 
tion, and the most unselfish devotion to good 


old-fashioned hard work to dig order out of | 


chaos. There not only was no evidence of 
a disposition to take advantage of conditions 
especially favoring any one of us, but, on 
the contrary, the hardest of work, for the 
benefit of the whole, was done by many that 
could be regarded as so favored. It was a 
climax, almost, to what we have striven 
years for, and a condition, gentlemen, that 
speaks well for the future and is worth 
every effort to maintain. 

A —< of vital interest to us, one that 
hos had most exhaustive consideration at 
our hands, that is one of the subjects we 
are organized to promote and, therefore, has 
our general support, is Federal supervision. 
Without attempting here to go into any 
question of its possible merits or demerits, 


‘ a - : = 
1 think I an’ safe’ in “sdying that” Féderal 
supervision, aS a fact, seems to be a long 
way off. if we consider, therefore, that any 
change in the near future is improbable, 
may it not be well to give consideration to 
supervision as we now have it without, in 
any degree, lessening our efforts in the 
ere of securing something we deem 
Letter 


At the Convention of the International As- 
sociation of Accident Underwriters last 
month, many of us heard with great inter- 
est a very able address by the Honorable 
Arthur I. Vorys on “Some Symptoms and 
Aspects of the Tendency Toward Socialism,” 
and I commend it to the attention of all of 
you. He dealt with the changing business 
conditions of the country that are resulting 
ia large labor employing corporativas instead 
of the individual employer of a few men and 
the attitude, in consequence, of “‘labor’’ to- 
ward “‘corporations.”’ + 

He did not, but I wish to, remind you 
here of the attitude of all the people, wheth- 
er so-called “labor’’ or otherwise toward | 
corporations, and the disposition to regulate | 
them by supervision or control. You have 
had called to your attention the statement | 
of John D. Rockefeller that 

“Beyond question there is a suspicion of | 
corporations; there may be reason for such | 
suspicion very often, for a corporation may | 
be moral or immoral, just as a man may | 
be moral or the reverse, but it is folly to| 
condemn all corporations because some are | 
bad, or even to be unduly suspicious of all | 
because some are bad.” 


So general a demand for the cu~bing of a | 
eorporation’s ability to do its business, in 
its own way and without interference, is 
interpreted in many quarters as a revolt | 
against the abuse of power and_ privilege; 
and whether some corporations have, in the 
past, so conducted themselves that they 
should now be restrained or whether the | 
common interpretation of the demand for 
supervision be correct or not, is not neces | 
sary of discussion here. The point is this: | 
insurance organizations are very generally 
regarded as corporations. Legally, of course, 
most of us are, but are we standing before 
the people as “corporations” in the sense 
that the word is used by the people to de- 
scribe a condition against which they rebel? 

If we are, it must be because they say 
of us, as they do of other corporations, “We 
have no soul.” While such a charge would 
be untrue (you know it and I know it), if 
our position in the public eye is that of 
the much maligned corporation, may not 
some of the supervision and control that is | 
now directed our way follow from that fact? | 

Aim to Give the “Square Deal.” | 

Our friends the insurance commissioners, 
who know us well, admit that our businesses 
are economically administered, that we aim | 

| 
| 


to give our policyholders the ‘‘square deal,” 
now so popular and that, at the worst, only 


av occasional instance of injustice at the 
hands of an insurance company can be | 
found. 

My query then is, have we done and are 


we doing all that we might to place clearly 


Lefore all the people an intelligent under- | 
standing of the precise position that insur- 
nance companies hold in the social and | 


economic problems of the day? 
We have chosen to embark in the insur- 


ance business and I cannot bettef “describe 
that business than to use the Words of my 
predecessor, President Dunham, who stated 


~in 1908: <= a 


“Insurance is commonly regarded as an 
instrumentality for the distribution of losses. 
The premium is the contribution of each to 
the aggregate loss or misfortune. It is use- 
ful as an agency for the pfevention of loss, 
waste and misfortune--the principle of in- 
spection applied through the various lines 
of insurance has unquestionably prevented 
the loss of millions of dollars and hundreds 
of lives. It is an important contributor to 

(Continued on page 15.) 





" UNEXCELLED IN 
Favorable Mortality 
Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











THE ACENCY 


OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 
a sane 





Properly written and carefully selected 
business. No stock selling, board or re- 
insurance schemes. No contracts made by 
correspondence. A personal interview can 
be arranged for in most any state by 


addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 











The Cleveland Life Insurance Co. 


WM. H. HUNT, President 
Is Strong, Progressive and an Agents’ 
Company 


You want to work for that kind of a Company— 
therefore apply to Agency Department 


The Cleveland Life Insurance Co. 
CLEVELAND, OHIO 








CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 


















F 
¢ 
: 








a Pee RE TMI OK 


re eee at ee ae 








Se ce 














t 


i. 
% 








EEE RM ONE > ctw: 




























October 20, 1910. 


THE EASTERN 





UNDERWRITER 














INDUSTRIAL DEPARTMENT 








GROWING. 





The Union Life, of Toronto, has en- 
tered upon a policy of expansion and 
is adding constantly io its producing 
force. In this connection the following 
account of the recent opening up of a 
new Toronto district is interesting: 

“The program of expansion entered 
upon by the Company was the cause of 
a very pleasant and enthusiastic gather- 
ing on Saturday last. This took the 
form of the formal opening or “House- 
Warming” of the New York District 
Office in Toronto. The new office, a 
very commodious and finely appointed 
one, is situated at 96 Queen St. East, 
and the initial staff consists of six 
superintendents and forty-two agents. 

“They will be used largely to de- 
velop that great and growing District 
east of the Don, and it is expected that 
a large business will be built up before 
the year 1910 closes. 

“The manager, sup¢rintendents and 
staff of the old Toronto District were 
invited to attend the opening of the 
new office, as well as several of the 
home office officials and supervisors. A 
buffet luncheon was served at 12.30, 
after which the meeting was taken in 
charge by Division Supervisor Chas. 
Young, who is temporarily manager-in- 
charge of the new district. In his 
opening remarks Chairman Young 
dwelt upon the great possibilities of the 
new district, and the fact that York 
district would undoubtedly lead the 
country in every department, from its 
very beginning. 

“President Evans was then intro- 
duced, being received with much en- 
thusiasm and prolonged cheering. He 
took up at some length the various 
steps in the Company’s formation and 
progress, and also sketched briefly the 
history of industrial insurance from its 
beginning. The opening of a new dis- 
trict in Toronto was only the begin- 
ning, he said, of a movement of ex- 
pansion which the Company had en- 
tered upon, and tec mea who would fit 
themselves and work with a determina- 
tion to succeed, there are unlimited op- 
portunities for promotion and higher 
positions. 

“The president was followed by the 
secretary and general counsel of the 
Company, Harry Symons, K. C., who 
gave some interesting reminiscences re- 
garding the early history of the Com- 
pany, and iis remarkable progress. 
Other speakers were W. H. Carrie, 
assistant secretary; C. P. Muckle, actu- 
ary; A. G. Bradley, superintendent of 
agencies; W. J. Patterson, chief super- 
visor; R. M. Gifford, manager Toronto 
branch; and several superintendents 
and agents of both districts. 

“The meeting was exceedingly en- 
thusiastic throughout, great interest be- 
ing manifested by all in the Nineteen 
Million Dollar Campaign now in prog- 
ress. Needless to say all of those pres- 
ent were very emphatic in the state- 
ment that the Territory to which they 
belong will surely win.” 





COLONIAL LIFE NOTES. 





The Colonial has for a long time 
been teaching its staff the ease with 
which two Industrial applications could 
be written each day. Recently a week 
was set apart for a united effort. The 
results were most gratifying. A large 
number of agents wrote three and four 
a day each and nearly every man 
qualified under the “two a day” scheme. 
The aggregate writing and increase 
was the largest of the year and the im- 
petus thereby gained has fired the staff 
from one end of the field to the other. 
The habit has now become established. 
The closing quarter is assured of its 
greatest record. Arrears are steadily 
reducing; collections improving; Ordi- 
nary gaining and the enthusiasm un- 
abating. 

The latest changes reported are: 
Appointments to assistancies: W. 
Thorpe, West Philadelphia; Edward 
Krause, Newark; H. H. Dudley, Wil- 


liamsburg; D. J. Speck, Harlem; D. R. 
Curnow, Morristown; T. W. Hobson, 
Pittsburgh; J. Rowan, South Philadel. 
phia; M. Eceman, Hoboken; L. Green- 
berg, Jamaica, and J. A. Schleininger 
has been appointed to the managership 
of the new Long Island District, 
Jamaica. 

The Industrial managerial leadership 
is held by J. McNiece, of Hoboken. 
After him may be mentioned: J. S. 
Hoge, Atlantic City; F. Rosen, New 
Brunswick; E. Scherff, Town of Union; 
L. S. Brown, Pittsburgh. The Ordi- 
nary leader among the managers is 
L, Janson, of Williamsburg, and next 
to him are L. S. Brown, Pittsburgh; W. 
J. Burn, Brooklyn; G. W. Jewel, Mc- 
Keesport; J. McNiece, Hoboken. 

Assistant G. Shuttleton, of Brooklyn, 
leads in the Ordinary Department and 
he is closely pressed by J. Doran, M. H. 
Kasindorf, Williamsburg; J. L. Mce- 
Mahon, New York; C. A. Millhouse, 
Allentown; J. N. Hebendahl, New 
Brunswick; J. A. Conway, Manayunk; 
M. Cafiero, Brooklyn; G. A. Parkins, 
McKeesport; M. Weindler, Hoboken. 
M. Weindler, of Hoboken, leads the 
Colonial assistancy staff in respect of 
Industrial, and after him may be men- 
tioned E. J. Brown, Atlantic City; M. 
Cafiero, Brooklyn; J. N. Hebendahl, 
New Brunswick; G. L. Frank, Jersey 
City Heights; C. H. Owen, Newark; L. 
Chance, West Philadelphia; A. Ander- 
son, New Brunswick; W. T. Sye, Nor- 
ristown; W. J. O’Neill, Newburgh. 

The leading agent for the year is 
R V. Curry, of Hoboken. (Industrial 
Department). Following him are: F. J. 
Molesky, Allentown; A. Newman, Tren- 
ton; A. H. Jezowski, McKeesport; J. 
Brender, Hoboken; E. C. Cadmus, New- 
ark; S. Klampar, J. Feldman, New 
Brunswick; E. M. Viscus, Williams- 
burg; J. Mantel, Bayonne. Agent R. V. 
Curry also heads the list in the Ordi- 
nary Department, and is followed by 
F. Tybesky, North Philadelphia; A. 
Tiedemann, Brooklyn; A. M. Butter- 
weck, Allentown; R. Froemel, New- 
burgh; A. Newman, Trenton; J. W. 
Powers, Williamsburg; M. Breiner, 
New York; B. S. Webb, Freehold; S. 
Shultise, New Brunswick. 





Keep a Full Staff. 





The advantages of keeping a full 
staff of solicitors attached to the office 
are thus convincingly set forth by 
President Head of the Public Savings 
Insurance Company of Indianapolis: 

“One of the first duties of a super- 
intendent is to surround himself with 
a full staff of good men and then to 
ever have his eyes open for available 
timber from which to enlarge his oper- 
ations or to take the place of those 
who for various reasons are not able 
to make good. No superintendent can 
make a satisfactory record and then 
maintain it with a staff of two or three 
men. Numbers create enthusiasm and 
give aid in a number of ways to the 
boosting of new business of the staff of 
which they form a part. There are 
times when production comes slowly 
with at least a part of the staff, then it 
is that the wisdom of the man at the 
desk shows clearly, for he has a suf- 
ficiency of men to keep up the proper 
production of new business. 

“Under the advantages of the new 
contract which puts so much perma- 
nency and stability into the future for 
the agency force there should be no 
trouble on the part of either superin- 
tendents and agents to bring an abun- 
dance of good men into the service 
from all walks of life. There are hun- 
dreds of good men in every locality 
that would only be too glad to take up 
insurance work if they only knew of 
the great opportunity that the business 
has in store for all those who thor- 


oughly learn the business and become | 


proficient in production. No field is so 
ripe for skilled and proficient workmen 
as that of Industrial insurance, and no 
fleld offers such a congenial life work 
or such a remunerative livelihood. 














Metropolitan Life 
Insurance Company 


(Incorporated by the State of New York) 
(Steck Company) 


~ Of the People 
the Sonera the People 
—_ —For the People 


The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid. 


6,535 per day in Number of Policies 
placed and paid for. 


$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rv 
serve. 


$132,172.72 per day in Increase of 
Assets. 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


JOHN R. HEGEMAN, President 








J. G. WALKER. President 
T. WM. PEMBERTON, Ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company : 
THE LARGEST AND STRONGEST Southern Life Insurance Company: 
THE PIONEER Southern Industrial Life Lasurance Company : 


Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 


Assets December 31, 1999. jetinatoleia syecunnavemeider ay 691.00 
Liabilities December $1, 1909 nahin niaueamesneehedeeeers rete rts 

Insurance in Force December USMNNET 7, «shin omdgougsanbanisnencaunenasunssialid 3.00 
Total Payments to Policyholders since Organization.. $ yet y 49 








INDUSTRIAL INSURANCE 


Loe 


CUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, effers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


H. POLLMAN EVANS, President Head Office, TORONTO 














Offices in 34 Districts between Halifax and Vancouver. 
The only Cempany from which may be obtained the SAVINGS BANK 
POLICY, the most I'beral Industrial Policy 











WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent propesition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, aiding 
materially in securing business. 
DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy and 
our terms to agents. 


READING MUTUAL LIFE INS. CO. 


COLONIAL TRUST ELDG. . . READING, PA. 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN ‘MUTUAL POLICY, con- 
taining PENN MUTUAL VALU ES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS poe 
is unsurpassed for net low cost and care of interests o 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


@n January 1, 1909, rates were reduced and values increased to full 
¥ 3% reserve 
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REASONS A PLENTY. 





An Ohio mutual fire insurance com- 
pany, the Cincinnati Mutual, having de- 
cided to close up shop, has notified In- 
surance Commissioner Lemert of the 
Buckeye State of its intention, and has 
mailed cancellation notices to _ its 
policyholders. The notice gives three 
important reasons for closing up shop, 
namely: Heavy fire insurance losses, 
slow collections, and the depressing 
effect of the liquidation of other Ohio 
insurance companies. 

Nothing can be said of the net effect 
of the first two reasons. A fire insur- 
ance: company must collect premiums, 
or stop the expense account altogether, 
and while it is expected to pay losses 
there is a point to go beyond which 
makes the proposition decidedly unat- 
tractive, if not impossible, from the 
viewpoint of the management. In the 
case of the Ohio mutual concern, with 
collections at a low ebb and losses on 
the rampage, there was only one possi- 
ble hope, namely, a sudden reversal of 
the conditions, but even this banishes 
because of the “depressing effect of 
other liquidations.” 

Verily the lot of a small mutual com- 
pany has become a most difficult one, 
and the process of elimination is gradn- 
ally getting in its work. 


THE NEW COMPANY. 





The other day a prominent local 
agent said to the writer: “The day of 
the new fire insurance company has 
gone by. They cannot get into the bet- 
ter class of agencies.” 

Is that a true gauge of the present 
situation? We think not. A great 
number of instances could be cited to 
controvert the statement, but we give 
a couple of the more recent ones. 

Take the case of the Massachusetts 
Fire & Marine of Boston. Organized 
with a capital of $500,000 and a surplus 
of $500,000, but greater still, organized 
and backed by men whose names stand 
for something in the fire insurance 
business. The result is a wide-spread 
demand for its representation. Boston 
has been a Mecca for high-grade local 
agents seeking the agency of this com- 
pany, and when entering a city or State 


it is possible for the company to have 
a wide selection to decide from. 

Note also the Fidelity Fire. With the 
great mind and tremendous ability of 
Henry Evans back of the organization, 
supplemented by adequate capital and 
surplus, the company experienced no 
difficulty in forging to the front. 

The decision of the California Fire 
to come East following the great evi- 
dence of loss paying ability shown at 
San Francisco, caused a flood of letters 
and telegrams to cross the continent, 
each urgently requesting the appoint- 
ment as agent of the company. 

The great feat in getting together the 
capital and surplus of the Peoples Na- 
tional of Philadelphia, and the aggres- 
siveness of its organizer, President 
Amonson, was quickly recognized by 
the fraternity as evidenced by the 
growing business of the company. 

Given a company organized with a 
half million capital and a like amount 
of surplus, in the hands of a manage- 
ment which the insurance fraternity 
readily recognizes as competent, 
there need be no apprehension as to 
gaining admission to good agencies, 
but local agents are fighting shy of 
companies which may be termed as 
“on the ragged edge.” 





RAILROAD LIABLE. 





Boston and Maine Must Pay for Prop- 
erty Burned at Buskirk, N. Y. 





A verdict for $2,336.50 was awarded 
Benjamin F. Carey of Buskirk, N. Y., 
on Wednesday last, in his action 
against the Boston and Maine Railway 
for the burning of his residence, caused 
by sparks from a passing engine. 





Advises Substitution of Policies. 





In notifying the people of Minnesota 
of the reinsurance of the Shawnee Fire, 
of Topeka, in the National Fire, of 
Hartford, Insurance Commissioner Har- 
tigan advises that policies of the latter 
company be secured in substitution for 
those of the Shawnee Fire, “in every 
case.” 





Puritan Life Manager Out. 





Vice-President and General Manager 
J. D. E. Jones has severed connection 
with the Puritan Life of Providence 
due, it is reported, to differences of 
opinion in the management. He will be 
succeeded by David J. White, formerly 
with the Equitable and the Mutual at 
Providence. 





The Republican nominee for Gover- 
nor of New Jersey, Commissioner of 
Banking and Insurance Vivian M. 
Lewis, is occasionally referred to as 
the youngest commissioner of insur- 
ance New Jersey has ever had. A 
friend of The Eastern Underwriter, 
who is well known in casualty insur- 
ance circles, commenting on this state- 
ment the other day, grew reminiscent. 
“Unless my memory is at fault, the 
first and youngest commissioner of 
banking and insurance of New Jersey, 
was my good friend Col. George Har- 
vey, now editor of the North American 
Review. At that time he was less than 
30 years of age, having been managing 
editor of the “New York World” at 28. 
I was his private secretary, as I had 
been for four preceding managing edi- 
tors of the “World,” and when Gov. 
Leon Abbott invited Col. Harvey to 
come over to New Jersey and take up 
the duties of commissioner of banking 
and insurance, I went along as his as- 
sistant. So, as the youngest insurance 
commissioner of New Jersey, or as far 
as I know of any of the States, Col. 
Harvey still holds the palm.” 


Manufacturers and con- 
Liability tractors operating in New 
Agent as a Jersey are expecting that 
Missionary. they will soon have 
workmen’s compensation 
legislation along the lines enacted in 
New York. The topic is a live one 
among employers both large and small 
just now, and especially among con- 
tractors. The subject of liberalized em- 
pioyers’ liability laws and workmen’s 
compensation is constantly coming up 
in the councils of the various lines of 
business. The contractors are trying 
blindly to ward off what looks to them 
like a grave situation; their efforts to 
understand the new movement are usu- 
ally limited to absorbing the reports 
and opinions of their fellow contractors. 
A recent meeting of a local master 
builders’ association may be taken as 
typical. A member started the fun by 
stating that the constitutional rights of 
building contractors were being threat- 
ened by a movement among the politi- 
cians to make employers “support work- 
men if they got sick”—just to catch the 
votes of the workingmen. This defini- 
tion of workmen’s compensation went 
unchallenged and another member 
made the philosophical reflection: “What 
d‘fference does it make so long as we 
have liability insurance?’ This attempt 
to terminate a profitless discussion was 
not successful however, because it in- 
troduced the ever agitating topic of in- 
surance. Several voices wanted the 
floor at once; one member had it 
“straight” from New York that the lia- 
bility companies were “welching” on 
their policies under the new laws in 
that State; that they were notifying 
policyholders; that their policies did 
not cover the new liability, but if they 
wished to be insured against the in- 
creased hazard, the companies would 
do this for a premium several times 
larger than that of the old policy. 
There is no reason for believing that 
this ignorance of the scope of liability 
laws and their relation to insurance is 
confined to any one State. It is prob- 
able that discussions as enlightening as 
that referred to above are frequent and 
general. A man is apt to be suspicious 
of a thing he does not understand, and 
it takes only the suggestion of some 
garrulous person to hatch his suspicion 
into conviction. The average employer, 
who is affected by liberalized liability 
laws or compensation features, does 
not inform himself as to their mean- 
ing. His knowledge will come through 
the liability insurance agent or broker, 
and his animus will be turned on the 
insurance company because the only ef- 
fect of the new condition that he sees 
is an increased liability premium. 
Considering that the interpretation 
of new liability hazards will come to 
the employer very largely through in- 
surance channels and especially through 
the local agent and broker, it becomes 
a matter of great importance that thu 
mnen who come in contact with the as- 
sured shall be qualified to meet the 
situation. On first thought it would ap- 
pear superfluous to urge an insurance 
man to inform himself on a new phase 
of his business of such importance, but 
experience has shown that the average 
man will content himself with about the 
minimum of information necessary to 
draw down his commission. A striking 
confirmation of this occurred the other 
day in a good-sized town near New 
York. A small contractor asked a local 
agent what it would cost him to get 
some employers’ liability insurance. 
This agent has more than a dozen fire 
and miscellaneous insurance compa- 
nies; yet he replied that he couldn’t 
tell then, he woltld have to “look up” 
and see just how they did figure out the 
premium. The assumption is that he 
never in his life wrote a liability policy, 
although the town has several large in- 
dustrial plants and a score of contrac- 
tors. Such ignorance is, of course, un- 
usual, but even the average knowledge 
is far from what it should be for the 
best interests of the business. 
There is no reason why every insur- 
ance agent and broker should not be 


thoroughly posted on all the latest de- 
velopments in his business. A few of 
the more progressive insurance papers 
have seen the need for missionary work 
in this direction and these set aside 
considerable space for matter of an 
educational nature. An effort is made 
to present these topics in an interesting 
and readable manner, and the insurance 
man must be dull, indeed, who can read 
through one of these progressive papers 
without picking up some new idea. 
Every local agent should read one 
paper devoted to insurance news, 
preferably one that covers the news of 
his locality. He would in this way pick 
up many suggestions for increasing his 
income, and, what is equally as im- 
portant, he would become a better in- 
surance man. 





How To Collect An Industrial Debit. 





A start should be made early Monday 
morning. The agent should understand 
that he has a debit to collect, and he 
should thoroughly convince himself that 
he can and will do it. 

A very important duty of the agent 
is to educate the new policyholders how 
their payments of premiums should be 
made, by collecting several weeks on 
the application when written, collect 
again when the policy is delivered, and 
continue to collect regularly thereafter. 

An agent should ooint out to the 
policyholders on his debit the advant- 
ages to them of having their premiums 
always paid in advance. Tell them, for 
instance, that if the head of the house, 
who provides the income, should be 
taken ill, and the income temporarily 
ceased, the insurance question would 
not cause a worry, or, if his working 
hours were reduced, or there was ill- 
ness in the family, the insurance poli- 
cies would still be safe. He should 
further show that his advice is for the 
insured’s own benefit, and, further, that 
in case of a claim, the Company will 
return all premiums paid in advance. 

The agent has many incidents con- 
nected with his business to assist him 
in properly collecting his debit—per- 
haps the death of some person in the 
neighborhood who, through neglect, al- 
lowed his premiums to fall behind and 
was out of benefit when the death oc- 
curred; perhaps another person who, 
from neglect, became in arrears, and 
when he took the necessary steps to 
revive the policy, was unable to do so 
because of impaired health. Then there 
will be many illustrations of persistent 
policyholders where the family reaped 
the benefit of properly paid claims. 

An agent can not collect the debit 
properly unless he is prompt in keep- 
ing his appointments with his policy- 
holders. My experience has convinced 
me that, as a rule, agents who are “on 
time” know how to coilect a debit. 

To collect an industrial debit prop- 
erly, the different conditions of the 
policyholders must be taken into con- 
sideration. The latter are, as a rule, 
industrial people and generally do not 
lay by much for a rainy day. The agent 
has a fine opportunity for doing good 
work here by pointing out the great 
value of the policy and the danger of 
allowing it to get into arrears. By 
doing this he is teacning them thrift. 
There may be a number on the agent’s 
debit who are easily disheartened and 
who at times can not see their way 
clear to continue the insurance. Here 
is where the wise agent steps in and 
does missionary work. He gives them 
especial attention, hopes that their con- 
dition may soon change for the better, 
gives words of encouragement and 
points out, in a kindly way, the danger 
to the family in dropping the policy. It 
is hard to tell the amount of business 
that may be and has been saved in 
this way, and when, later on, death has 
visited the family, the agent who has 
helped to save the policies will be 
gratefully remembered.—John R. Rus- 
sell, superintendent of Pittsburg No. 1, 
Prudential. 










4 
4 


pave 


VaR SY 





} 
$ 


nN ae A 












eee 


ete DF chev 


$ 
4 





October 20, 1910. 





THE EASTERN UNDERWRITER 


11 





FIRE INSURANCE DEPARTMENT 














NEWARK PATROL RETURNS 


THE GERMAN-AMERICAN' LEADS. 





Liverpool & London & Globe a Close 
Second in Income During First Half 
of Present Year. 





With $42,070.76 to its credit the Ger- 
man American Fire again holds pre- 
mier position in point of premium in- 
come had from the city of Newark, 
N. J., during the first six months of 
1910. 

The complete returns as furnished by 
the Newark Underwriters Protective 
Association are as here given: 


German American ........... $42,070.76 
Sy ee ee 40,113.97 
American, N. J. ......ccccceee 33,981.67 
Firemens, N. J. .....ccccceses 30,703.86 
National, Conn. .........++++. 27,745.83 
BD ks wok Kadwcns ss edasaseees 26,082.58 
TOO | cciakinoesccccesévass 25,397.98 
FERRE, os bias s twee ewedeccdcss 24,186.31 
Newark, N. J. ......-.scseeees 21,625.62 
Globe & Rutgers .........--++ 21,431.63 
BOGGE ccccciecesscvvessncseees 20,700.62 
GOPTERE cas cc cccccscccoccccss 20,246.21 
Springfield F. & M. ..........- 19,098.65 
COMEIMONTEE © oo oe svc c ck cececses 18,539.39 
Sun, England ..........+.es+. 15,627.51 
Phoenix, Comm. .........seceee 14,867.34 
North River ...ccccccccceccses 14,481.71 
Northern, Eng. ......-.-sseee 14,382.71 
DEE 5 obs Sainbeidhewtdewnsss 14,141.44 
New York Undrs. ..........0. 13,956.55 
eS 2 Se errr rer ers 13,930.90 
Alliance, PA. ..2.ccccccccccese 13,355.35 
COmmectient. < ccinens000ccccces 12,328.56 
Phoenix, BMG. .scccccccccccoes 12,312.86 
ee, Pr 12,189.43 
Fidelity-Phenix ......- cuanone 11,165.40 
Delaware, PA. ..cccccccccccege 9,818.61 
es a ee eer 9,585.80 
FIOBOUOE o6cds cca stadia tececiacs 9,509.42 
New Hampshire ...........+¢. 8,545.94 
COE | 6n0tsicinerecceurereske 8,240.34 
WEE cccccccccicocsaces 8,070.98 
Pennsylvania .......... ans oa ole 7,917.17 
Norwich Welw sicisccccciecee 7,842.66 
& Fs &) & ere 7,533.63 
CIE. 5 0 obs.0e kwadvwedisdseas 7,477.94 
Fire Association ............. 7,363.62 
Spring Garden ...... saab eareein 7,263.05 
Comal. ROG, BROS. .ccccsccces 6,831.01 
yo ee, ere err 6,094.29 
PIE, TE. évesahdecvereseds 5,902.57 
Paleting, SUAS, ccccscrccccsccse 5,606.11 
Roeterter Geb. <occcesscccvces 5,453.38 
StamGarG, WM. J. ciscccsscscaces 5,352.69 
pn Perr errt errr rie 5,090.53 
National Union .........ccce0 5,050.35 
errr rer Te 4,956.54 
EE. Cine ibatekinn eke enees 4,914.30 
Firemens Fund ...........00. 4,877.90 
sf eS, ee eee ee 4,704.91 
Wy TEER. coe ccsccceces 4,702.19 
RE ba ha haaeceaeiavicaees 4,623.47 
PRR Us kav dedcsossasewe 4,610.53 
a. eer ee a 4,572.69 
Se reer re 4,566.73 
Be , gpbcs ccaceoeakceee 4,512.83 
PE nic Hunted ayewdeatade 4,418.86 


San Francisco Losses 

Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 


funds largely supplied by head 


office in Liverpeol 





U. $. Cash Assets, Dec. 31, 1909 $13,885,802.88 


Sf ee ere 
Hamburg-Bremen 
Royal 
8 Oe err 
RN LN sends cedesseeune 
| 2 rere ee 
SE OE ENS, vs ccndswoowses 
FO OES eee 
BERET GOB, io ciccetscccdsices 
Humboldt, Pa. 
IN, 0's pth once eewhaena 
I, SEMRS oicdsscaeencand 
BS BE) Meck vseesbetas 
i Se 2 ere 
Commonwealth, N. Y. ........ 
Aachen & Munich ............ 
EE io ccseincoesccccen 
SE ME seb eeducusatanees 
COE TRG, Bs ccsccccccccce 
ee 
gn cake odes ncn a> 
Northwestern Nat. ........... 
Se > RES Se 
TE EES. Seween nacs ee sawe's 
NE, GIS oc ccenpoccees 
Soring G. UnGrs.. ...cccccccces 
oS 
Col. Undrs. 
SE rer reer ee 
PE BE beset hs cea0seceen 
Provi.-Wash. 
Re ee 
CE WS. nbicdéuee sae eeue ae 
Ns SEO Scbeuccscete ene es 
DOP, DOs: 65 vow cscsssscsees 
GR” Seice sews es aneee 
EE HUD Rice es ces coon vee 
EN SS Ginie dew ied awe b-600 
OE reer rrr ere 
CN coi wcpcadaepueceue 
Ce OE. Bid, ewan cvenecnes 
Ea ee 
CPI, | 65.0 vanes vb sage ewee® 
Union, Pa. 
PU GUS ois ivcveseane 
I io ca ik Coc bee so 
Jefferson, Pa. 
ph re 
BOVETEGE, CER. co ccsvccsveses 
Teutonia, Pa. 
Aare 
Orient 
WI, SE, ean ctescevsevarien 
Gethite Btate ..ccccvcvcccvess 
pe A SP rrrer rere 
Calumet 
City of New York ............ 
ee er 
ME EE Gacecdccdateneves 
RUGGED. n6eccrccascidesce 
A wer Terr errs 
ATISGREMEIR, PR. oc csccescovees 
Mil. Mechs. 
Commi Daten, HM. FE. occcccccces 
German, Pa. 
ee er ee 
GE GE onc csceccediscsiio 
Monongahela ............++06- 
Eastern, N. J. 
American Lloyds 
cu SS i See ee 
Norfolk, Va. 
Dutchess, MH. YF. .....ccsccccces 
Sun, La. 
Law Union & R. ......cceees. 


ee ee 


Civerpool 
am Fondon 
m Globe 
nsurance Zo. 


Surplus, - - - =  5,119,180.30 
Losses Pald by Chicago Fire, 1871  3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire, 1904 — 1,051,543.00 


4,300.86 
4,067.59 


A FLASH IN THE PAN. 





Effort to Arouse Antagonism to Board 
Companies at Erie, Pa., Falls 
Flat. 





A short time ago a determined effort 
to arouse the antagonism of the busi- 
ness interests of Erie, Pa., toward the 
board fire insurance companies was 
made, and dire things were predicted 
for the offices assailed. A public meet- 
ing was held, one of the speakers pre- 
senting a mass of figures, procured 
from “God knows where,” purporting to 
show the premium receipts and losses 
incurred by all fire insurance companies 
writing in Erie and the adjacent com- 
munity. The data was a frightful 
hodge podge, wholly devoid of useful 
application, and demonstrated nothing 
save the ignorence of those responsible 
for its preparation. 

The whole affair was a flash in the 
pan, the thoughtful merchants of the 
town appreciating after the gathering 
the folly of the whole antagonistic cam- 
paign. 


COMPENSATION OF LOCAL MEN. 








Western Penna. Specials to Debate 
Contingent Profit Sharing Plan at 
November Meeting. 





The Smoke and Cinder Club of Pitts- 
burgh held its first meeting of the sea- 
son on the evening of October 10th, at 
the Ft. Pitt Hotel. About fifty mem- 
bers and guests met in the White As- 
sembly Room and enjoyed an unusu- 
ally good dinner together. 

The President, H. O. Kline, directed 
the proceedings. The minutes and 
committee reports disposed of, plans 
were discussed for the celebration of 
the anniversary in January, at which 
time it is hoped that some of the man- 
agers may be present, as well as the 
ladies of the members’ families. 

F. M. Griswold, chief inspector of 
the Home Insurance Company, gave an 
interesting talk on the present condi- 
tion surrounding inspections and haz- 
ards and discussed the difference be- 
tween governmental safeguards and 
supervision in this country and several 
other nations. 

Will C. Taffender, editor of the 
“Pacific Coast Underwriter,” another 
guest, favored the members with vari- 
ous views on the business, and E. A. 
H. Stevenson, of the “Insurance 
World,” outlined some plans of that 
journal in the interest of the Club and 
Western Pennsylvania field men. 

During the evening one of the hon- 
orary members, J. A. Strouss, sang a 
number of songs in such manner as to 
call forth vociferous applause. The 
general discussion and interpolated re- 


Great West. Lloyds .......... 429.78 


ie ve chedes cwees ein 375.01 
BRMMGRTE, COMB. ccccscccccccse 364.56 
Se SD coe cedi Gees cote 296.84 
Central Nat'l, Ill. ............ 240.10 
NY Sains b060e denned 228.67 
CO Sere 211.04 
eee 209.62 


marks by the members were informal 
and enjoyable. 

At the next meeting to be held No- 
vember 14th there will be a debate on 
the subject: 

“Resolved, that the compensation of 
local agents by the companies should 
ne — the contingent profit sharing 

asis.” 





VIRGINIA FIELD CLUB MEETSs. 





New Officers Elected at Annual Gather- 
ing—Inspection Plan for 
Richmond. 





The Virginia Field Club held its an- 
nual meeting at the club rooms in Rich- 
mond last week when new officers were 
elected for the year and a number of 
additional members were enrolled. The 
club entertained Chief Joynes of the 
Richmond Fire Department who de- 
scribed to the members the plan where- 
by inspections of the city are made 
twice a month. The city is divided into 
districts and in sections so arranged 
that no fireman covers the same ter- 
ritory continuously. There were 3,000 
inspections during September under the 
plan and 30,000 during the year. 

The following officers were elected: 

President, S. E. Bickford; first vice- 
president, Geo. McG. Goodridge; sec- 
ond vice-president, C. R. Dey; secre- 
tary and treasurer, Wm. R. Robins. 

Executive Committee: Jefferson 
Pierce, chairman; F. H. Briggs, Jr., P. 
R. Carlton, B. D. Dechert, Gessner Har- 
rison, Bartow Van Ness, J. M. Waller. 





EXPENSE REDUCTION REPORT. 





Committee Issues Pamphlet Urging 
Action by Companies and 
Agents. 





The companies are being urged by 
the committee of underwriters which 
has been investigating expense phases 
of the business, to place in the hands 
of their agents copies of the report of 
the committee together with the state- 
ment issued by the committee relative 
to the action of the National Conven- 
tion of Insurance Commissioners at Mo- 
bile last month. The committee has 
issued this material in pamphlet form 
and sufficient copies are available to 
supply the agency forces of the com- 
panies. 





Davis Comes to Home Office. 





George P. Davis, general inspector for 
the Western Department of the North 
British and Mercantile at Chicago, will 
on November 1, come to the head office 
in New York as Assistant General 
Agent of both the “entral and the 
Western departments. Although hav- 
ing nominal headquarters in New York, 
Mr. Davis will continue to spend a con- 
siderable part of his time in the west. 





George H. Olmstead & Co., of Cleve- 
land, O., have secured the sole agency 
for that city of the Massachusetts Fire 
and Marine Insurance Co. 








Losses 

















CIMICED 





Over $119,000,000.00 


Paid in the United States 






HENRY W. EATON, 


MANAGER 






G. W. HOYT, 


DEPUTY MANAGER 


J. B. KREMBR Jr. and T. A. WEED, 
AGBNCY SUPERINTENDENTS 


New YORK OFFICE 
45 William St. 
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SEEK BIDS FOR FIRE INSURANCE. 





Newark Board of Education Asks Com- 
petitive Figures for $3,000,000 of 
Indemnity. 





Bids for $3,000,000 of fire insurance, 
ecevering on public schools and their 
contents and property belonging to the 
school system but stored at various 
points, have been called for by the 
Board of Education of Newark, N. J. 
Tenders must be received by October 
27, and each hid must be accompanied 
by a bond of an approved surety com- 
pany for $5,000 or in lieu thereof a cer- 
tified check for 10 per cent. of the 
amount named, 

For the last six years all the schoo) 
property represented in the present 
schedule has been insured by the Com- 
mon Council. Three years ago, when 
the policies about to expire were placed 
on the school property, the matter was 
placed in charge of the then chairman 
of the Committee on Finance of the 
Common Council, Patrick H. Ryan. He 
made an arrangement with Redmond P. 
Conlon, the latter acting for the local 
insurance exchange. The policies were 
divided among many companies and 
most of the local agencies were called 
upon to write up some portion of the 
risks. 

The rates established then were con- 
sidered very good to the city. The total 
amount written was about $2,500,000. 
Fireproof buildings were listed at a rate 
of thirty cents for three years and non- 
fireproof structures at fifty-five cents. 

On property of a non-fireproof char- 
acter insured since, the present law de- 
partment ruled that school insurance 
should be placed by the School Board 
and not by the council, and a slightly 
higher rate has been exacted. 

The board has $16,000 available to re- 
new the expiring policies for another 
three years, and it is figured that this 
will be close to the amount that will 
be needed. 





WESTERN BUREAU GATHERING. 





Further Development of Expense Re- 
duction Plan Slated for November 
Meeting. 





The success, which has met the ef- 
forts of the Western Insurance Bureau 
to affect a reduction in commission and 
other expenses of the business, will un- 
doubtedly cause a considerable exten- 
sion of the Bureau’s operations in this 
direction, when the companies meet in 
Chicago on November 2. So far changes 
have been put into effect in Illinois and 
Indiana with very satisfactory results. 

It is understood that the next terri- 
tory. that will come under regulation 
will be the States of Wisconsin, Michi- 
gan, Minnesota, North and South 
Dakota.. The excepted cities in this ter- 





FIRE AND LIFE INSURANCE STOCKS. 
(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 


ritory will be Milwaukee, Detroit, St. 
Paul, Minneapolis. The scale of com- 
missions adopted by the Bureau is 25 
per cent. on preferred, tornado, brick 
aud stone mercantile; 20 per cent. on 
stock in brick mercantile and on frame 
mercantile and contents, and 15 per 
cent. on all other classes. The member- 
ship of the Bureau now numbers 45 
companies. 


JACKSON GETS MORE TIME. 





Companies Place Favorable Interpreta- 
tion on Attorney-General’s Appeal 
for Extension in Rate Case. 





The fact that Attorney-General Jack- 
son requested an extension of time in 
which to file his brief in answer to that 
of the companies in the case involving 
the constitutionality of the Kansas rate 
regulation law, is regarded generally by 
the companies as a favorable sign. 
The companies’ brief which was based 
upon constitutional grounds it is be- 
lieved has proved stronger than the 
State’s attorney anticipated. The ex- 
tension of time was granted. Charles 
Blood Smith of Topeka who was re- 
tained by some of the Kansas compan- 
ies to assist in the defense of the law, 
has filed his brief. 





CHICAGO BOARD ELECTION. 





Proposed Pian to Inaugurate an Hon- 
orary Membership List 
Is Adopted. 








The Chicago Board of Underwriters 
elected three new members to the ex-| 
ecutive committee at its quarterly 
meeting last week, Cyrus A. Hardy, 8.| 
S. Vastine and E. R. Letterman. The) 
plan which had been proposed by Pres-| 
ident Bishop to establish an honorary | 
membership list was passed upon fa- | 
vorably by the meeting. Other matters | 
which came before the Board were ad-| 
visability of having the fire limits cor- | 
respond to the city limits and a change | 
was made in the lumber vacancy clause | 
requiring that the streets be kept clear. | 


Concordia Fire in Good Shape. 





A recent examination of the Con-| 
cordia Fire of Milwaukee by the Wis- | 
consin Insurance Department, has em- 
phasized what was already well known, 
namely, that the Company was in a 
thoroughly solvent and highly-prosper- | 
ous condition. Its annual statements 
for the years 1907-8-9 were checked up 
and found correct in every particular. 
The Company’s admitted assets on May 
$1, 1910, were found to be $1,570,509 
and its net surplus $217,771. 





Bennett & Root have been given the 
Detroit agency of the General Fire of 
Paris. 


















































DIVIDENDS = _| Bid 
COMPANIES CAPITAL | ox. | : price ‘paler 
A mi. Div. Payable bi per ct. 
City of New York .---- 10 | woes 205 
eh nenwenl th. 10 J z J | 326 bees 
Gentine * ; e3 | = 
Fidelity-Phenix . ,  . ce 380 | 210 
German Alliance.. 15 | J&J 75 300 
German-American........---.. 30 ; aJ 560 
Germania $0) Fire oe Singh 18 a&J | 295 | 
Giens ane ($10).. Pr Jad | i" vere | 
RITE ---20..-s-.s2a-c<consonacasase= i 6 | 6s $a) «| 00] Sto 
ome Fire =. 30 } Jad | 640 | 660 
vee 10 Jad 165 175 
N Wingara a a sod Fasisecacasoee 20 23 70 305 
/ v3 : Ss Pigiae 4 
North | hb Ry $35).. = : eae 14 } ts ite aa 
RRS eee AES ches 
Peter Cooper ($2 oo 10 543 1g | 190 
Batted po my Donnie = rea 0 
Willlamebure Olty ($50) | 2 Tas 400 
LIFE 
g SEES ae ee seceecees-| 2,000,000 | 15 Q 650 | 860 
ene General. dig dne ge 300,000 8 zax | 20| ... 
Rquitable ..... Sa aRRNRIS AS 7 A | 4000 | 3. 
Germania.. ER ERE a Pe 200,000 12 Jad 210 225 
Hartford Life....... ncknveviveuinewedanege 500,000 10 JaJ } 150 vibe 
Home Life..........-.-- 126,000 12 M&N | 275 kon 
Manhattaa Life ,000 i O&F 400 425 
Metropolitan ($25) M&N | 156 175 
Prudential ($50).. 10 4 500 
Travellers Hartford . : 20 
United States Life......,.........000s00c00- lbs. J&J 106 





Y-No Information 


ENTERED IN NEW JERSEY. 





License to Operate in the State Grant- 
ed the Union Fire of Paris. 





The Union Fire Insurance Company, 
of France, has been admitted to the 
State of New Jersey. 

The principal office of the company 
in the United States is at Providence, 
R. L, and its United States managers 
are Starkweather and Shepley, Inc. 

The Company enters with invested 
assets to the value of $504,950, con- 
sisting entirely of bonds deposited 
with the Insurance Department of New 
York, and with its United States trus- 
tees, the Farmers’ Loan and Trust 
Company, of New York City. 





British Company Organizing. 





The Unity Assurance Co., of London, 
is the name of a new company being 
organized abroad to transact fire, per- 
sonal accident, live stock, and marine 
lines. It will have a capital of £100,- 
000. 
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Commercial Union Assurance Company 
(Limited) 


OF LONDON 
PINE AND WILLIAM STS., NEW YORK CITY 











VIRGINIA 
AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


WEST VIRGINIA 


NORTH OAROLINA 
MARYLAND NEW JERSEY 








NEW YORK 
LONDON 


TORONTO 
OHICAGO 


MeLEAN STINSON &.00., Lid. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 








H. G. HARRIS & CO. 


Fire Insurance 
“ATLANTIC GITY, N. Jj. 





Representing Bighteen Leading 
Fire oo 


Atlantic oie ant Vicinity 





Have desirable opening for 
another streng company. 














Louis 


Schlesinger 


Unten Bldg., Newark, N. J. 
FIRE INSURANCE 


——REPRESENTING— 


Glens Falis 
Buffaile German 
Security 

(of New Haven) 


Albany 
Dixie Fire 
Ins. Co. of No. Am. 


—FOR— 
NEWARK ann ESSEX CO. 
erate Satis Fetieg & 5 fer Bow York 








Established 1864 


EK. Ss. 


66 BROADWAY ° 


Telephone 2817 Rector 


BAILEY 


——BEALER in-— 


Fire Insurance Stocks ‘‘A Specialty” 


NEW YORK 








Calumet Insurance Company 
CHICAGO 














JAMES F. STONE 


PRESIDENT 
331-337 Walnut St., Philadelphia, Pa. 


AMERICAN UNION FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


Correspondence invited from Agents where not already committed 



























MORSE 
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BURNING UP MISSOURI 


COMPANIES ARE HEAVY LOSERS. 








St. Louis Wants Rates Reduced Be- 
cause of Favorable Conditions— 
A Peculiar Situation. 





A peculiar condition has developed 
in Missouri where the loss ratio for 
1910 is well over 80 per cent., and still 
the leading city, St. Louis, which has 
enjoyed a most favorable experience 
for the past five or six years, is clamor- 
ing for a reduction of rates. 

It is conservatively estimated that 
the loss ratio for Missouri for 1910, 
eliminating St. Louis, is at least 100 
per cent., while one of the larger com- 
panies has had a loss ratio in the sec- 
ond largest city of over 200 per cent. 
The loss ratio in St. Louis is probably 
from 30 to 35 per cent., and the volume 
of premium derived from the city is 
such as to bring the average for the 
State down to about 80 to 85 per cent. 
It will thus be seen that unless the bal- 
ance of 1910 is extremely favorable, 
the net returns to companies operating 
in Missouri will be anything but satis- 
factory. 

Local agents are at a loss to explain 
the’ situation. Property is simply 
burning up. 

Why Exempt St. Louis? 

The query naturally arises: Why 
favor St. Louis with a reduction in 
rates when the experience in the State 
of Missouri is so unfavorable. This 
does not necessarily imply that a: lead- 
ing city should bear the burdens of the 
balance of the State, but who is to say 
that the contribution for 1911, or even 
the balance of 1910, as regards fire in- 
surance losses %f Missouri, will not 
come from St. Louis. If companies 
could be assured that the experiences 
in St. Louis were going to continue in- 
definitely, they would doubtless gladly 
grant the desired cut, but it has not 
been sO many years ago when results 
in that city were not highly favorable. 

No Demand for Companies. 

While the results in St. Louis are so 
satisfactory we have it on the author- 
ity of one of the prominent local 
agents that there is no demand for 
companies, and that special agents de 
siring to place a company are compel- 
led to 
sion.” This is an exceptional condi- 
tion, as tn most cities good companies 
are at a premium. 


IMPROVE AGENCY APPOINTMENTS. 
President Neale of National Association 
to Formulate Plan to That End— 
Appoints New Committee. 





President A. W. Neale, of the Na- 
tional Association of Local Fire Insur- 
ance Agents, has selected the new com- 
mittee on agency qualifications author- 
ized by the recent Chicago convention. 
Lyman M. Drake of Chicago, who has 
made a special study of this subject, 
has been made chairman. The other 
members of the committee are: A. H. 
Robinson of Louisville, Ky.; R. F. 
Manly, Pirmingham, Ala.; P. D. Kier- 
nan, Albany, N. Y.; H. R. Manchester, 
Cleveland, Ohio. 

O. B. Ryon of Streator, Ill., was 
asked to serve upon the committee, but 
felt obliged to decline on account of 
his official connection with the Illinois 
Insurance Department. At President 
Neale’s request he has, however, agreed 
to assist the committee in the import- 
ant work upon which it is engaged. 

Local agents as a whole look upon 
the work of this committee as of the 
utmost importance to the interests of 
the agency business. The National 
Association has been building up prin- 
ciples of protection to the agent in his 
territorial and expiration rights, and 
this has proved of general benefit to 
= agents, irrespective of their stand- 
ng. 

While the National Association has 
for some time been interested in this 
question, and has conferred with the 
National Association of Credit Men in 
regard thereto, the proposition has re- 


“go about begging for admis- - 


celved a very decided impetus through put $1,000 to $1,250. 


the agitation of ‘the expense question. 
; It seems to be admitted on all sides 
that an important phase of this ques- 
tion is improvement in agency appoint- 
ment, and it is with a desire to bring 
about this improvement, as the first 
step in the reform, that the National 
Association has provided for the ap- 
pointment of a competent committee 
to consider the subject. 

In view of the fact that the eommit- 
tee’s chief object is to draft an appli- 
cation blank for adoption by the insur- 
ance departments or by State law, the 
vote of the insurance commissioners 
at their recent annual convention en- 
dorsing the action of the National As- 
sociation in the appointment of this 
committee, is regarded as assuring the 
general co-operation of the State de- 
partments in the reform. 





A DISAPPOINTING RESULT. 





Salvage on Washington, D. C., Stock 
Yields Little to the Interested 
Companies. 

Bitter disappointment is expressed by 
some of the companies interested in 
the loss of the John H. Magruder prop- 
erty at Washington, D. C., on April 
29th last. Although the fire happened 
nearly six months ago final settlement 

was not had until several days ago. 

The stock was one from which it was 
felt the percentage of salvage would be 
considerable, and yet the wrecking com- 
pany appears to have gotten very little 
from it. The statement as supplied the 
interested companies is as here given: 


Inventory of merchandise taken by Un- 
derwriters Salvage Company......... 
Loss 21%, depreciation....:............- 


Sound value 
Less salvage per account sales Under- 
writers. Salvage Company............ 
Loss and damage on salvage stock..... 
Merchandise totally destroyed as agreed 
between assured and adjuster........ 
Cost of removing debris of stock....... 


Sound value, loss and lamage.......... 
Insurance required under 80 per cent. 
GE Saco cane Sesicdaaaa’ $44,940.06 
Companies pay under 80 per cent. clause 
Assured contributes under 80 per cent. 
clause 


Settee eee eee eee ee eee eee eee ee ee) 


Total loss and damage 

In view of concessions by assured on 
“Totally destroyed” stock, “freights 
(581.64)” and “cash discounts,” an 
additional allowance is made of...... 


Companies pay 
Insurance advanced 
Companies’ proportion of loss.......... 


Companies’ proportion of salvage...... 
Assured’s proportion of salvage........ 


Salvage 


Voucher and accounts of Underwriters 


proved by General Adjustment Bureau. 





AGENCY COMPENSATION. | 





Single Representation Desired As An 
Offset to Reduced Commissions for 
the Local Man. 





Agents throughout the West are) 
greatly interested in the movement in 
the East to bring about a reduction in 
the expense of conducting a fire insur- 
ance business. | 

Naturally they see in the proposition 
ultimately a reduction of commissions | 
to the agent, and are figuring out how | 
this can be brought about without re- | 
ducing the net to the man actually en- | 
gaged in the business. The most satis- 
factory avenue which presents itself is 
that of limiting representation to a/| 
single agency in each city. It is point- | 
ed out that there are thousands of men 
handling fire insurance in cities with 
an aggregate premium income of from | 
only $4,000 to $5,000, and that even | 
where it is all direct business, and | 
where a commission of 25 per cent. is 
realized, the annual income would be 











The Local Agents Association lias 
long contended against multiple agen- 
cies and has made ‘considerable pro- 
gress in ‘this direction, but companies 
are so eager for business that they are 
‘oath to discontinue connections where 
even $1,000 in premiums may be ob- 
tained. 





PURELY EXCESS BUSINESS. 





Strong British Company to Write Sur- 
plus Lines Here Through Frank 
& Du Bois. 





Strictly surplus lines will be written 
in this country by the Yorkshire Insur- 
ance Company, Ltd., of York, England, 
through the prominent and highly re- 
garded New York City brokerage firm 
of Frank & Du Bois. 

One of the sterling old fire insurance 
institutions of Great Britain, the York- 
shire, has assets of over $12,000,000, 
and its affairs are administered in a 
sound and progressive manner. 

The reputation of Frank & Du Bois 
is such as to guarantee that all busi- 
ness entrusted to it for placement will 
be well handled. 

“NO MERIT IN CLAIM.” 

The management of the Internation- 
al Fire of Fort Worth, Texas, has filed 
an answer to the suit of J. Ramsey 
Barry, of Baltimore, to recover $6,000 
which he claims is due as commission 
for the sale of the Company’s stock. 
The management assets that “there is 
absolutely no merit” in Mr. Barry's 
contention. 


Sound Value, Loss and Damage. 














$54,233.42 
1,355.84 
$52,877.58 $52,871.58 
$17,707.28 
35,170.30 $35,170.30 
3,300.00 3,300.00 
95.00 
$56,177.58 $38,565.30 
$33,037.39 $33,037.39 
5,527.91 
$38,565.30 
218.18 
$33,255.57 
38,500.00 
33,255.57 
$ 5,244.43 
12,462.85 
$17,707.28 


Salvage Company examined and ap- 
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EXPENSIVE PROMOTING. 





Cost of Organizing Protective Fire In- 
surance Company, of Syracuse, 
Pretty Steep. 





Following the report on the United 
Fire, the New York Insurance Depart- 
ment some days ago made public the 
result of its investigation into the Pro- 
tective Holding Corporation and the 
Protective Fire Insurance Company, 
both of Syracuse, and both dominated 
by Robert R. Tuttle, a well-known up- 
State general agent. The holding com- 
pany was formed to organize, purchase 
or otherwise gain control of insurance 
institutions. 


Progress Made in Stock Selling. 

Up to August 1, 1910, says the report, 
the promoting company had obtained 
subscriptions for 70,675 shares, repre 
senting $213,500, of which amount $106,- 
750 is to be applied for the capital and 
$196,750 for the surplus of the Protective 
Fire Insurance Company. As compared 
with the profit and ioss account shown 
herein, the corporation has already ex- 
pended and incurred the sum of $4§8,- 
843, or an equivalent of 44.81 per cent. 
of the gross amount subscribed for the 
surplus of the fire insurance company. 


New Sales Contract Made. 

Recognizing the inequities in their 
former agreement, promotors of the 
Prudential voluntarily drew up a new 
agreement, the principal provisions of 
which, according to the report, are: 

“The firm is to have the sole and 
exclusive right to sell the stock of the 
corporation at not less than $20 per 
share, $10 of which is to be for capital 
and $10 premium to provide for a sur- 
plus and for organization and prelim- 
inary expenses. The stock is to be sold 
either for all cash or in ten monthly in- 
stalments and the compensation is to 
be 5 per cent., of the total subscription, 
payable when the first cash payment is 
made by the subscriber. In addition to 
the said commission, the corporation 
will pay all expenses incurred in the 
sale of the stock, not exceeding 10 per 
cent., of the gross amount of the sub- 
scriptions. 

“The method adopted in selling the 
stock will enable the firm to appoint 
fire insurance agents from the sub- 
seribers, thereby developing an agency 
force for the fire insurance company. 
During each six months, beginning with 
September 1, 1910, the corporation will 
have available for sale 12,500 shares of 
stock and will invest the net proceeds 
in the fire insurance business. 

“No commissions will be paid on sub- 
seriptions from directors aggregating 
$330,000, and the contract may be ter: 
minated at the option of the corporation 
on sixty days’ notice, if the firm fails 
to obtain during each six months 
subscriptions aggregating the sum of 
$250,000. 

“Sales of stock are limited to 500 
shares to any one subscriber; all litera- 
ture must be submitted for the approval 
of the corporation, and the contract is 
persona] in nature and not assignable. 

“The corporation also agrees to pro- 
cure a fire insurace underwriting con- 
tract between each fire insurance com- 
pany it will control and the firm of 
Tuttle, Wightman & Dudley. The form 
of the proposed underwriting contract 
is annexed to and made part of this 
agreement. 

“The proposed underwriting contract 
provides for the appointment of the firm 
of Tuttle, Wightman & Dudley as sole 
managing underwriters of the Protective 
Fire Underwriting Company for a per- 
iod of one year with power to issue and 
cancel policies, reinsure risks, adjust 
losses, appoint or remove local and gen- 
eral agents and determine their com- 
missions, which shall not exceed 32% 
per cent. 

“The company agrees to provide all 
necessary supplies and equipment for 
the conduct of the business and to pay 
to the underwriters a commission of 2 
per cent. on the gross premiums written 
each year and an additional commission 
of 10 per cent. on the net profits of each 


year. In determining said net profits, 
the losses incurred and an agreed ex- 
pense of 38 per cent. shall be deducted 
from the net premiums written during 
the year. 

“In the States of New York, New Jer- 
sey and Pennsylvania, where Robert R. 
Tuttle, one of the copartners in the 
above firm, has been conducting for a 
number of years a general underwriting 
agency, the business of the company 
may be handled by the underwriters 
directly through their own agency at a 
commission of 32% per cent. plus the 
overriding and contingent commissions 
above named. 

“The underwriters agree to appoint 
at least 200 agents per annum, the pre 
miums for each agent to average $500 
per annum.” 

Statement by the Management. 

“Summarized, Superintendent Hotch- 
kiss’ report on the Protective, made 
July 31, 1910, states that the only or- 
ganization work was conducted at an 
expense of approximately 22 per cent., 
and further estimates that when we 
have completed the raising of $5,000,- 
000, the total cost of organization may 
be between 11 per cent. and 15 per 
cent. He does not, however, point out 
the fact that on May ist, 1910, the 
present plan of placing the securities 
by mail was adopted which, from the 
time of its adoption up to July 31st, 
secured approximately $150,000 in sub- 
scriptions at a total cost to stockhold- 
ers, including all fixed charges, com- 
missions and all other expenses, of 
14 1-3 per cent. 

“Had the Superintendent examined 
the Protective the day it started to sell 
its stock, he would have found that the 
first expenditure for postage and sta- 
tionery made the expense of organiza- 
tion several hundred per cent. Were 
he to examine the Protective to-day, 
he would find that the present expense 
of placing the stock does not exceed 
10 per cent., and later on it will, in our 
opinion, be less than 8 per cent. In his 
report, he has not taken into considera- 
tion the fact that the Company is re- 
ceiving from 4 per cent. to 5 per cent. 
interest on its funds during the organ- 
ization period, which will materially 
reduce the organization expense. 

“We have already secured 1,700 
agents who are ready to write insur- 
ance policies the moment we have com- 
pleted our initial capital and surplus. 
These agents have been selected for 
their experience, good standing, and 
business-producing ability. Insurance 
companies estimate the cost of secur- 
ing agents at $50 per agent or more. 
As a result of our campaign of solicit- 
ing subscriptions to stock, the Protec- 
tive is well and favorably known in 
over 500 towns and cities of the United 
States. We now have a body of over 
1,000 stockholders of whom 201 are 
bankers and 674 are merchants located 
in 45 states. The value of the agency 
plant we have already established, and 
the influence of 1,000 prominent busi- 
ness men as stockholders should be 
considered in connection with the or- 
ganization expense. 

“We object to Superintendent Hotch- 
kiss alleging that we give the ‘divi- 
dend’ of 28 companies as 71 per cent. 
Our booklet stated that the net earn- 
ings of these 28 companies in 1909 
were 71 per cent. We are in receipt 
of a telegram from Mr. Hotchkiss stat- 
ing that he will correct this error 
wherever it is possible to do so. We 
also object to the word ‘purporting’ as 
used by Superintendent Hotchkiss. 
Our table does prove the fact that 
71 per cent. are the net earnings of 28 
New York State companies for 1909. 

“All of the Protective stock is now 
being sold through the New York office 
by mail, and we now have more than 
$300,000 sold; $330,000 additional re- 
served for the directors at $20 per 
share, and approximately $75,000 re- 
served on options by original subscrib- 
ers. The stock is now being sold on a 
commission of 5 per cent. and we do 
not believe the other expenses, includ- 
ing fixed charges, will exceed 3 per 
cent. 

“Our cash assets are increasing daily 
as the instalment subscriptions which 
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are payable at the rate of 10 per cent. 
per month are now fast liquidating 
themselves. 


“Our plan of stock distribution by 
mail has proved efficient and the rais- 
ing of $5,000,000 is merely a matter of 
time. Subscriptions during the Sum- 
mer months were received at the rate 
of $500,000 annually, and this has now 
been increased to approximately $750,- 
000 annually. 


“Mr. Hotchkiss has been kind enough 
to say in conversation at the hearing 
that, of all the companies he has ex- 
amined, the Protective is the best one 
now being organized and he believes 
we will succeed.” 





To Consider Expenses. 





The executive committee of the 
Western Insurance Bureau has called 
a meeting of all companies holding 
membership in the Bureau for Novem- 
ber 2, the meeting to be held in the 
assembly hall of the Chicago Board of 
Fire Underwriters. 

The object of the meeting is to con- 
sider the request of the Western Union 
for a conference on the question of ex- 
pense reduction. 





H. C. Stockdell, long Southern general 
agent for the Phenix Fire of Brooklyn, 
has been elected secretary of the Co- 
lumbia Fire, of Athens, Ga. 
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REDUCED COMMISSIONS. 





(Continued from page 8.) 

the prevention of illness and its consequences 
oy reason of its investigations. Insurance 
companies are quite in conformity with the 
spirit and practice of an age in which much 
attention is given to the reclamation of 
waste and to the prevention of disease, dis 
order and distress and this service, in its 
meagre of life and property and its in- 
uence upon the habits and conduct of the 
people, is of as great, if not greater value, 
than the four hundred and fifty million dol- 
lars of compensation which insurance com- 
panies annually pay for loss.” 

This description of our business, gentle 
men, properly and accurately describes a 
beneficient institution rather than one with 
the attributes of the much disliked ‘Cor- 
peration.”’ 

When one undertakes to direct the destinies 
of an organization so humanitarian in its 
purposes and so filled with opportunities for 
good to society at large, his duty is the 
greater to be influenced and guided only by 
the highest motives; to recognize that his 
chosen field of work is with the individwal 
and that what concerns the public as a 
whole intimately concerns him. 

His energies should be directed to the ad- 
vocacy and promotion of any measure which 
has for its purpose the good of the people. 
If doubt assails him as to his course in any 
iven instance, let him be decided by views 
avorable to the individual (the people in 
othet words) whose interests it is our duty 
to protect. We have done this, of course, 
but we must do more of it and at the same 
time we must undertake to educate the peo- 
ple to the fact that in insurance conrypanies, 
at least, they have a corporation which 
stands for them, and a corporate influence 
in their behalf quite as powerful as any in- 
flnence, corporate or otherwise that they 
may assume is directed against them. My 
idea, gentlemen, is that continued effort 
along these lines must develop a sentiment 
in our favor which will have much to do 
with the lessening of taxation and the en- 
actment of laws and regulations that the 
people, through their pwhblic servants, are 
now calling for under the mistaken notior 
tbat as “corporations’’ we must be bad and 
must be controlled. 

There is more that I could say to you, 
there is much work yet to be done, we 
have, however, accomplished a great deal; 
let us go on and when we meet again next 
year may the interval be filled with a record 
of which we may be proud. 

REPORTS OF SEC. AND TREAS. 

The present membership of the asso- 
ciation, Secretary Kingsbury reported, 
was 37 companies, 32 being of domestic 
and 5 foreign habitation. Within the 
year the American Surety Company has 
joined the Board and the American 
Bonding Company has withdrawn. 

The companies now enrolled are as 
here given: 

Aetna Indemnity, Hartford; Aetna 
Life, Hartford; American Surety, New 
York; Casualty Company of America, 
New York; Columbian National Life, 
Roston; Continental Casualty, Chicago; 
Empire State Surety, New York; Em- 
ployers’ Indemnity, Philadelphia; Equi- 
table Accident Company, Boston; Fidel- 
ity & Casualty, New York; Fidelity & 
Deposit, Baltimore; Frankfort Marine, 
Accident & Plate Glass, Germany; Gen- 
eral Accident, Fire & Life, Scotland; 
Cerman Commercial Accident, Philadel- 
phia; Great Eastern Casualty, New 
York; Hartford Steam Boiler Inspection 
& Insurance, Hartford; Lloyds Plate 
Glass, New York; London Guarantee & 
Accident, London; Maryland Casualty, 
Baltimore; Massachusetts Accident, 
Boston; Metropolitan Casualty, New 
York; Munich Re-Insurance, Germany; 
National Surety, New York; New 
Amsterdam Casualty, New York; New 
Jersey Plate Glass, Newark; New York 
Plate Glass, New York; North Ameri- 
can Accident, Chicago; Ocean Accident 
& Guarantee, England; Pacific Coast 
Casualty, San Francisco; Pacific Mutual 
Life, Los Angeles; Pennsylvania Casual- 
ty. Seranton; Peoples Surety, New 
York: Philadelphia Casualty, Philadel- 
phia; Title Guarantee & Surety, Scran- 
ton: Travelers, Hartford; United States 
Casualty, New York; United States 


Health & Accident, Saginaw; United 
Surety, Baltimore. 

Financially the organization was 
shown by Treasurer E. H. Winslow to 
be in excellent condition, having a cash 
balance on hand at the present time of 
$914.40. The income for the year, in- 
cluding a previous balance, was $2,- 
844.59 and the disbursements for the 
same period $1,930.19. 


REPORT OF EXECUTIVE COMMIT- 
TEE. 

Through Chairman George F. Sew- 
ard, the executive committee of the or- 
ganization presented a most compre- 
hensive report. Of primary interest 
was the review of legislation proposed 
or enacted during the past fiscal year. 
All told the committee examined fully 
594 bills, affecting directly or indirectly 
casualty and surety interests. Of the 
measures offered 119 became laws. 

While the examination of legislative 
bills requires a great deal of time on 
the part of company executives, the 
committee yet feels that the work is 
of such high importance that it can 
best be done by the managing officials 
and is not disposed to recommend the 
employment of an expert who would 
devote himself wholly to the task. 

Especial attention is devoted in the 
report to legislation adopted in New 
York and Massachusetts compelling the 
adoption of standard provisions for 
personal accident and health policies, 
the Missouri suicide law, various meas- 
ures affecting health and accident in- 
surance, the taxation of insurance pre- 
miums by the State, local taxation or- 
dinances, liability legislation, esp ci- 
ally in the States of New York and 
Ohio. 

Annual Statements. 

Attention was called by the Commit- 
tee to the burden imposed upon com- 
panies in the matter of annual reports, 
which grow in number and complexity 
each year. As a solution to the prob- 
lem it was suggested that the statement 
be divided into two parts; one, the 
statement proper, to be filed at the 
time required by law and containing an 
exhibit of the income and disburse- 
ments and an exhibit of the assets and 
liabilities; second, the schedules, to be 
filed sometime later. One State, in 
fact, Wisconsin, at present divides this 
statement into two parts, but this is 
done only for their own~convenience, 
as they demand that both portions of 
the statement be filed on or before 
January 31st. 

Geo. F. Seward’s Address. 

“Insurance Is Commerce” was the 
subject of an address prepared for 
the convention by President George F. 
Seward of the Fidelity and Casualty 
Company. Mr. Seward has had excep- 
tional opportunities to observe every 
phase of this subject, being chairman 
of the executive committee of the 
Chamber of Commerce of New York, 
a participant in the activities of the 
National Civic Federation toward uni- 
form legislation and one of the framers 
of the “model law,” prepared by the 
Board of Casualty and Surety Under- 
writers. 

Mr. Seward showed by citations from 
decisions in many States and also deci- 
sions of the U. S. Supreme Court, that 
there has been a considerable adjust- 
ment in the conceptions of the courts 
throughout the country as to what con- 
stitutes interstate commerce. 

He quoted at length from many deci- 
sions to show that the tendency was to 
Araw away from the construction of the 
constitution as laid down in the famous 
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Colonial Trading Co., Ancon: 

Canal Zone, Panama 

F. P. Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 
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[ 5.196,017.46 | 1,510.064.23 \ 
TOTAL LIABILITIES $2,585,953.23 
POLICY- HOLDERS SURPLUS $2,610,064.23 


























TWO HUNDRED AND FIRST YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 
FOUNDED 1710 
United States Branch: 

54 PINE STREET, NEW YORK 
Western Department: 

171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 
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FIRE ASSOCIATION 


Organised 1817. Incorporated 1820. 


Cash Capital, $500,000. Assets, $7,301,261.56, 
T. Kk. Conderman, Vice-Pres. 
M. G. Garrigues, Sec. and Treas. 


KB. ©. Irwin, Pres. 
RN. Kelly, Jr., Asst. Sec. 


PHILADELPHIA fF 
Office: Company’s Building, 407-409 Walnut St. 
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and Treas. 
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ORGANIZED 1865. 


Virginia State Insurance Co., _©f Richmond 
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Surplus to Policyholders ... 


GEO. L, CHRISTIAN, Prea, 
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317,975.00 


ROBERT LECKY, Jr., V. Pres. & Secy 
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THE FIRST OF ITS KIND 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


INDIANAPOLIS, INDIANA 
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‘case of Paul vs. . Virginia, upon which. 
the contention rests that insurance is 
not commerce, and to .meet.‘new and 
charging conditions: 

Question Never Decided. 

“It would surely not be a long step 
in advance of the Court’s present posi- 
tion,” said Mr. Seward, “to count insur- 
ance among the ‘instrumentalities by 
which commerce may be carried on and 
means by which it may be aided and 
encouraged.’ 

“It is also important in this connec- 
tion to bear in mind that the Supreme 
Court of the United States has, in real- 
ity, never passed directly upon this 
question. Congress has never passed 
a law which attempted to regulate in 
any degree the transaction of interstate 
insurance business. Consequently, the 
Court has never had occasion to pass 
directly upon the question whether or 
not such a law would be constitutional. 
ach case in which the Supreme Court 
has held that insurance is not interstate 
commerce has been a case where some 
State has endeavored to impose upon 
a foreign insurance company some con- 
dition or penalty, and the company has 
resisted on the ground that as the com- 
pany is engaged in interstate commerce, 
the State could not impose such a con- 
dition or penalty upon its business. We 
apprehend that in every case the Court 
could have sustained the right of the 
State to impose the condition or penalty 
without deciding whether insurance was 
commerce or not. In other words, the 
decision that insurance was not com- 
merce was not essential to the conclu- 
sion reached. 

“Moreover, it is manifest that the 
Court’s attitude toward such a question 
may be influenced greatly by the form 
in which the question comes before it. 
Where the question arises as to the 
power of the State to regulate the busi- 
ness of a foreign corporation, Congress 
having passed no law upon the subject, 
the tendency of the Court would natur- 
ally be to uphold the action of the 
State, if possible. On the other hand, 
if Congress should pass a law for the 
regulation of interstate insurance as be- 
ing interstate commerce, the effort of 
the Court would be, as it has fre- 
quently declared in similar situations, 
to uphold the law as constitutional. 

“We submit that the Court has never 
passed directly upon the question as to 
the power of Congress to regulate inter- 
state insurance under the commerce 
clause. That question can only arise 
when Congress passes a Federal super- 
vision act, or some act which will clear- 
ly recognize that insurance is commerce. 
When it does pass such an act, the Court, 
acting under the rules which it has 
laid down for its guidance in deciding 
such questions, and because it can no 
longer logically adhere to the position 
that insurance is not commerce, must 
reverse its old position and enfranchise 
our business. 

“In just what way insurance interests 
may want to bring about the end is a 
subject which I do not care to enter 
upon at the moment, but I commend it 
to the consideration of the younger and 
brighter men in our profession.” 

Damon Talks on Responsibility. 

That there is a considerable amount 
of interdependence among all branches 
of insurance and that co-operation be- 
tween the casualty and fire insurance 
interests is helpful to both and a 
healthy tendency in the business, was 
the theme of an address delivered by 
A. W. Damon, president of the National 
Board of Fire Underwriters. He said 
that one of the greatest problems con- 
fronting the business was to enlighten 
public opinion on the responsibilities of 
insurance corporations. 

“While all corporations are consider- 
ed fair game by the tax gatherer, it 
does seem as though they took especial 
delight in bearing down heavily upon 
insurance companies,” said Mr. Damon. 
“And we are entirely helpless regarding 
the value of the property taxed, as it 
is all in such form that the valuation 
can be arrived at with exactness. Al- 
pose pea railroad companies are now spe- 

ial subjects for consideration through- 
a the country, that interest certainly 


. 


on the best of the fire insurance com- 
panies in Massachusetts by a law passed 

a few years ago. The law referred to 
provides that in case of destruction of 

property: by fire caused by sparks from 
a locomotive, there should be deducted 
from the amount of the claim against 
them any fire insurance which the 
owner of the property might hold. 

When the bill was first brought up for 
consideration, we paid no attention to 

it as it seemed too absurd for serious 

consideration. To our amazement the 

bill became a law. I have no doubt 

the measure could have been defeated 

if we had given it proper attention, but 

it ig one thing to prevent the passage 

of a bad measure and another matter | 
to induce a legislature to back-water 
ond repeal a bad law. We made the 
attempt, however, and at the hearing 
[ denounced it as the worst piece of 
class legislation ever passed by the 
Massachusetts legis’ature. I said, ‘If, 
President Little, of the West End Street 
Railway Company (now leased by the 
Boston Elevated), should appear before 
you and plead for a law which provided 
that, in case a street car ran down a 
person and maimed him, there should 
be deducted from the amount of dam- 
ages awarded by a jury the amount of 
eccident insurance the man was carry- 
ing, he would be laughed out of court.’ 
And yet it was an exactly parallel case. 
Nevertheless and notwithstanding, the 
law still remains on our statute books. 

Handicapped by Past Evils. 

“It is a pretty good man who keeps 
his agreements to the letter, but we 
frequently go much farther than that. 
In no other business is such generosity 
shown in the settlement of claims and 
the liberal interpretation of our con- 
tracts. We are handicapped by the bit- 
ter memories of some of the deeds of 
our predecessors in the days when poli- 
cies contained provisions which voided 
the contract for comparatively trifling 
acts. Non-forfeiture laws and standard 
forms of policies have remedied much 
of this, but it takes many a good deed 
to bring forgetfulness to a single injus- 
tice. It is well to remember these 
things, for we must understand the 
workings of other men’s minds in order 
to know how to apply the remedy. Un- 
less we consider both sides of a ques- 
tion we can never satisfactorily settle 
it, for prejudices must be recognized 
and appreciated or we will be unable 
to overcome them. 

“The September 24th issue’ of the 
‘Commercial and Financial Chronicle’ 
contained an excellent article, entitled 
‘The Public’s Investment Interest in 
Railroads.’ Employes numbering 2,000,- 
000 with their families represent 10,000,- 
000 people directly interested in the 
prosperity of the roads. In the six 
States, chiefly distinguished for their 
savings deposits, 20 per cent. of the as- | 
sets of the saving institutions is invest- | 
ed in railroad securities and the 5,174,- 
718 depositors are vitally though indi- | 
rectly interested. Nearly twice as much 
is held by insurance companies while | 
one-third of the endowments of educa- | 
tional institutions is similarly invested. | 
If the public can be made to assimilate | 
these facts, it will aid the railroads in | 
their contentions for an increase in 
freight rates. 

“The people interested in keeping our 
insurance companies sound and strong 
must be numerically greater. How can 
we bring the lesson home to them? I 
believe this is pre-eminent among the 
many problems we have to solve, and, 
while much work has already been done 
in this direction, a continuance of such 
labors seems to me to be imperative.” 

“Modern Co-operative Methods.” 

Robert Lynn Cox, general counsel 
and manager of the Association of Life 
insurance Presidents, addressed the 
meeting on “Modern Co-operative Meth- 
ods to Meet Modern Tendencies of Gov- 
ernment Control.” The most serious 
problem that confronts nearly every 
large business to-day, Mr. Cox said, was | 
to adjust its affairs so as to satisfy the 
modern demand for government contro!. 
Many insurance men believe that the 
present era of State regulation, which, | 
he said, they called “interference,” | 





would sdéon pass’ away, ‘yet they" do ‘not 
believe’ ‘the''same of the various other 
businesses that have come under State 
control. 

Regulation Come to Stay. 

“Do we in.the insurance business be- 
lieve that the railroads will ever again 
be given the freedom they formerly en- 
joyed in the matter of making rates 
and otherwise controlling the details of 
their business? Will they ever be al- 
lowed to pay rebates to large shippers 
or to abandon crossing safeguards or 
discard automatic safety devices, which 





Suburban Dept. 


FRED. S. JAMES & CO. 
123 William Street New York City 


Head Suburban Agents for 
Franklin P aig Ins. Co. Philadelphia 
County Fire Ins. Co. o niladelppie 
National Union Fire: ys Pittsburg 
Delaware Ins. Co. of Philadelphia 
Svea Fire & Life Ins. Co., Ltd., of Sweden 


General Agents for 


Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Oo. of New Orleans 
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Telephones {7 John 





This agency affords you unexcelled facil- 
ities for writing your Suburban lines. Our 
territory includes Westchester, Rockland 
and Putnam Counties, Long Island, Staten 
Island in New York State, and Bergen, 
Essex, Union and Monmouth Counties in 
New Jersey. 
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New Jogner, writing agents for twelve of the 
leading companies, including 





Westchester Aachen & Munich 
Niagara St. Paul F. & M. 
Springfield F. & M. Teutonia 


Firemans (of N. J.) Central National 

New Jersey Lines Bound In New York Office 

L. KRETSCHMANN 
Mgr. N. J. Dept. 


LeROY P. GREGORY 
General Mgr. 
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Buxton Insuring Agency 


63 William 8t., New York 
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ARNOLD & WANNEMACHER 


REPRESENTING 


Teutonia ° Allegheny, P. 
Humboldt of - Pa. 
German American of argh, Pa Pa. 
Detroit It, Mich. 


4388 WALNUT ST., PHILA., PA. 











LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 


EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 





JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS, 








SURPLUS LINES 
D. C. SCHUPP & CO. 


159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
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TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE 00. OF NEW JERSKY 


ST. PAUL FIRK AND MARINE INS. CO. 
OF MINN. 





80 WILLIAM 8T., NEW YORK CITY 











CONFLAGRATION PROOF 





CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


CAPITAL ° . $400,000 
All Liabilities, including Reserve ° $81,653 
Total Assets . ° ° 978,605 
SURPLUS to Policy "Holders ° ° 596,952 
Increase in Assets . . ° ° 182,618 
Increase in Reserve ° ° ° 105,175 
Increase in Surplus ° ° . 45,764 


This Company has a record unequaled in the 
history of the Insurance business 
FRANH C. STURTEVANT 
ManaGER EaStERN DEPARTMENT 
FOURTH AND WALNUT STREETS, PHILADELPHIA 
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ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'’N, OF N. J. 
GEORGIA HOME INSURANGE GO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohle 
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the now forbids or compels, as the 
case f be? Does anybody ‘believe 
that the pure food laws will be repeal- 
ed, or their stringency be relaxed? 
Would we be in sympathy with the re- 
peal of such laws? How far would we, 
as citizens and voters, go in the way 
of repealing any of the restrictive and 
regulative statutes applying to ‘the oth- 
er fellow’ and not to us?” 


Touching upon the question of legis- 
lation, Mr. Cox said there were three 
kinds of laws, those born of ignorance 
or viciousness, “strike” bills, etc.; legis- 
lation intended to protect policyholders 
against evil practices in companies; 
and another class, intended to work in- 
jury to one company or a group of com- 
panies, as is frequently found where a 
local company seeks privileges not al- 
lowed outsiders or small institutions try 
to handicap large ones or vice versa. 
This class of legislation, he said, pre- 
sented one of the most difficult prob- 
lems of the day for insurance compa- 
nies, especially so when, as in 1911, 
there will be so many legislatures in 
session at the same time and these re- 
quired to complete their work in sixty 
days, making prevention of hasty legis- 
lation an impossibility. 

Companies Should Educate Pubiic. 


Mr. Cox voiced a warning on the 
question of public opinion: 

“It would seem that companies might 
well unite to talk insurance and its im- 
portant relations to society at times and 
in places other than when the listener 
is being urged to sign an application 
blank. It is necessary to reach the 
large number who for various reasons 
are not directly interested in insurance 
of the kind we have to sell at the 
moment, but who, nevertheless, vote 
and otherwise exercise politica) influ- 
ence. It is fmportant that such per- 
sons be made to understand the nature 
of insurance and to regard it as an 
economic factor essential to the welfare 
of society. This is general educational 
work, which no company could be ex- 
pected to engage in very extensively, 
but which companies ought to do to a 
very considerable extent collectively. 
Other business interests are learning 
that it pays to advertise soil and climate 
and general opportunity rather than to 
praise especially their own wares, and 
the citizens of various municipalities 
and States are banding themselves to- 
gether for that purpose. If merchants, 
manufacturers and professional men 
find it profitable to join in ‘boosting’ the 
advantages which are common to them, 
why should insurance men hesitate 
about proclaiming the importance of 
the business in which they are engaged 
and its value as a whole? 

Organization the Solution. 


“I deem the first and most important 
step in the solution of the problem I 
have been discussing is to make a few 
resolutions that have more to do with 
protecting the business from weakness 
within than from attacks from without. 
In order that the movement may be giv- 
en the dignity and power incident to or- 
ganized effort, I would band together 
in one association all reputable compa- 
nies who were ready to join in promot- 
ing the common interest, and I should 
not hesitate to make the membership 
screen fine enough to exclude those who 
have lingering hopes of getting a per- 
sona) advantage at the expense of their 
fellows in the business. Can there be 
any doubt of the potency of such an 
organization or of its influence in meet- 
ing the problem of statutory regulation 
of the business which it would repre 
sent? Its strength would not lie in its 
being merely an organization of com- 
panies, but in being an organization 
from which had been banished the self- 
ish spirit which hitherto has brought 
discredit to corporation management 
generally, and is largely responsible for 
the public demand for their control by 
law. With the reputation of such an 
association firmly established by actual 
performance along the lines I have in- 
dicated, there would be no difficulty in 
getting a hearing from legislators and 
public officials generally, nor would 
there be a likelihood of its advice being 








set at nought by those charged with 
the protection of public interests,” 
Viewpoint of Supervision. 

“What is there to call for a reference 
to how things may look from the ‘View- 
point of Supervision?’ ” said Hon. James 
Rk. Young, Insurance Commissioner of 
North Carolina, speaking upon that 
topic. “Many look upon the supervision 
of insurance as an evil, though a nec- 
essary one. It is not always stated 
whether it is thought necessary because 
of the benefits that flow from it (though 
a little irksome) at times or because 
it is laid upon the busiess and cannot 
be remedied. In my opinion, in which 
I do not expect all of you to concur 
even remotely, proper supervision is 
uot merely a benefit, but a necessity. 
it should be judged fairly and not by 
its abuses which happily are rapidly 
passing away. Supervision is not re- 
sponsible for all the ills of the busi- 
ness nor even for all laws upon our 
statute books or taxes imposed upon 
the business. 


All in the Viewpoint. 

“Is there anything in the viewpoint? 
Experience and observation have shown 
that there is in other things and every 
reason goes to show that there is in in- 
surance matters, especially those per- 
taining to supervision. There has often 
been friction between the supervising 
official and the officials of companies 
caused solely by their different view- 
points. This should be avoided, for un- 
fortunately there is enough in the diffi- 
culties of each side coupled with the 
frailty of man to produce friction. The 
difficulties are not all on either side. 
Each has its share and must bring to 
its proper performance an unusual de- 
gree of ability and tact. While com- 
missioners, as sworn officers, must do 
their duty as they see it and should 
honestly strive to meet their respon- 
sibilities justly, honestly and impartial- 
ly, they are in danger of being swept off 
their feet by a feeling of contempt for 
some unworthy representative of pos- 
sibly a first-class company. Again, the 
difficulties surrounding officers of great 
insurance corporations, entrusted with 
the management of millions of capital, 
must be great, as they realize their re- 
sponsibility to their stockholders, as 
well as to their policyholders, and find 
themselves in solving the problems of 
their business up against some law or 
ruling which they fee] stands in the way 
of their success, and which they too 
frequently conclude from their view- 
point is the result of either ignorance 
or corruption in the supervision. 

Supervision Stands for Something. 

“The conduct of departments has 
been changed. Supervision now stands 
for something. While the relation be- 
tween the commissioners and compa- 
nies has grown more pleasant and 
cordial, the supervision on one side and 
the efficiency and adherency to the laws 
and proper practices on the other are 
more general and determined. While 
the idea of uniform laws has not been, 
and perhaps will never be, fully realiz- 
ed, the commissioners of practically all 
the States have by consultation and co- 
operation in their national conventions 
brought about wonderful results. not on- 
ty in looking after companies and cor- 
recting bad conditions and practices. but 
in teaching the people that supervision 
means something. and in satisfvine 
them that what is accomplished is fair 
and just. Vou no longer attend a con- 
vention of insurance commissioners to 


hear lectures and long disseftations, 
more theoretical and high-sounding than 
practical or useful and delivered for ad- 
vertising purposes or to heal a wounded 
dignity, but to hear and take a part in 
a calm discussion of departmenta! work 
and practices as well as of the princi- 
ples and methods of different classes of 
business to which the company officials 
and insurance experts are invited with 
their rich store of knowledge and ex- 
perience. 

“As commissioners we must recog- 
nize your responsibility to your stock- 
holders and policyholders. We should 
give you credit for ability, character 
and honesty of purpose, making proper 
allowances for your anxiety to do well 
your part in pushing your business, and 
in every way making good the position 
and standing of your company. We 
should never forget that the nearer we 
approach to the highest officials of our 
insurance companies the purer becomes 
the air and the more righteous and 
proper the aspirations and practices. 
We too often forget that our impres- 
sions come from representatives of the 
companies in the field, who in the heat 
and strife of competition are led into 
bad practices by ignorance, unbounded 
zeal, graft and many other causes. The 
commissioner must necessarily look at 
things from the viewpoint of supervi- 
sion, and it is best he should, but he 
should not be blind to the position, sur- 
roundings and conditions of the super- 
vised.” 

Officers Elected. 

Emphatic endorsement of the admin- 
istration of Franklin J. Moore was af- 
forded by his unanimous re-election as 
president of the organization. 

The other officers chosen were: 

Vice-president. F. W. La Frentz, vice- 
president of the American Surety Com- 
pany of New York. 

Secretary, F. H. Kingsburg, executive 
superintendent of the United States 
Casualty Company. 

Treasurer, Dr. R. S. Keelor, vice-pres- 
ident of the Empire State Surety Com- 
pany of New York. 

Executive Committee—George F. Sew- 
ard, president of the Fidelity & Casual- 
ty Company, chairman; Thomas A. 
Whelan, of the Fidelity & Deposit Com- 
pany of Baltimore; William F. Moore, 
of the New Amsterdam Casualty Com- 
pany; F. W. Lawson, of the London 
Guarantee & Accident Corporation, and 
C. H. Franklin, of the Frankfort Ma- 
rine, Accident & Plate Glass Insurance 
Company. 

Companies Represented. 

Membership companies were repre- 
sented by one or more of their execu- 
tive officers as follows: 

Aetna Indemnity, Secretary C. 1. 
Brooks; Aetna Life, Vice-President W. 
C. Faxon: Casualty Company of Amer- 
ica, President E. W. De Leon: Colum- 
bian National Life, President A. E. 
Childs: Continental Casualty, President 
H. G. B. Alexander; Empire State Sure- 
tv, President W. H. Tomlins, Jr.; Vice 
President R. S. Keelor; Eauitable Acci 
dent. General Manager A. S. Jones; 
Fidelity & Casualty, Assistant Secretary 
F. Robertson Jones: Fidelity & Deposit, 
Vice-President T. H. Whelan: General 
Accident, General Manager F. J. Moore, 
Assistant Manager W. R. Hoag. Great 
Fastern Casualtv, President Louis H. 
Fibel: Hartford Steam Boiler, Vice- 
President F. B. Allen: London Guarantee 
& Accident. General Manager F. W. 
Lawson: Marviand Casualty, President 





MANACER WANTED 
EXCEPTIONAL OPPORTUNITY for EXPERIENCED 


‘“‘Personal Accident and Health Insurance’ Field Man 
to secure Home Qffice Position. 

Personal record as to Production and Ability to Secure 
and Train men in the business, must stand investigation. All 
correspondence confidential, address, 

“HOME OFFICE MANAGER” 
In care of The Eastern Underwriter 


105 William Street, New York 











John T. Stone, Vice-President F. H. 
Burns; Massachusetts Accident, Presi- 
dent G.'L: .Mc Neill; National Surety, 
Secretary D. W. Armstrong, Jr.; North 
American Accident, President A. E. For- 
rest; Ocean Accident & Guarantee, As 
sistant Manager A. D. Reid; Pennsyl- 
vania Casualty, Vice-President Nichols; 
Philadelphia Casualty, President W. Le 
Mar Talbot; Travelers, Counsel W. 
Brosmith; United States Casualty, 
President B. 8. Lott, Secretary D. G. 
Luckett. 





A BUSY WORKSHOP. 





Prudential Casualty Company of India- 
napolis Well Organized in Home 
Office and Field. 





In selecting Claude G. Bryan as gen- 
eral manager, the directors of the Pru- 
dential Casualty Company of Indianap- 
olis announced to the fraternity that 
the company, from the point of man- 
agement, was going to be second to 
none. But even the most ardent ad- 
mirers of Mr. Bryan would be surprised 
by visiting the 11th floor of the Odd 
Fellows building and seeing the office 
arrangement and facilities for trans- 
acting business. The system is simply 
great. 

Mr. Bryan, by the way, has recently 
returned from a seven weeks’ vacation 
abroad and is in harness, aggressively 
pushing the affairs of the Prudential 
Casualty. 

The company is now licensed to do 
business in six States: Indiana, Penn- 
sylvania, Mississippi, Tennessee, Wash- 
ington and Oregon, and it is planned 
to enter several other States in the 
near future. 

An important appointment has been 
made for Tennessee and Mississippi, 
where the company will be represented 
by the well-known general agent, D. A 
Fisher. Mr. Fisher has been represent- 
ing the Maryland Casualty, and has 
built up a nice business. 

For its Pacific Northwest agents, cov- 
ering Washington and Oregon, Mr. 
Bryan has appointed A. J. Kennard & 
Co. of Seattle, formerly with the Em- 
pire State Surety. Mr. Kennard is a 
home office man, having been for sev- 
eral years at the home office of the 
United States Fidelity & Guaranty and 
the Fidelity & Deposit. 

He was for a time Canadian manager 
for the United States Fidelity & Guar- 
anty. 

Mr. Bryan expects shortly to an- 
nounce a manager for Pittsburg. 





LIVE STOCK INSURANCE. 





Business Conducted Successfully and 
Satisfactorily by Indiana 
Company. 





While there has been considerable 
uncertainty connected with the busi- 
ness of insuring live stock in the East, 
this does not apply to the results 
achieved by the Indiana and Ohio Live 
Stock Insurance Company of Craw- 
fordsville, Ind. 

This company has been operating 
since 1886, meeting its obligations in a 
manner satisfactory to policyholders, 
and the management has mastered the 
business of insuring live stock. 

On June 4, 1910, the Company had 
assets of $461,229.86, of which $213.,- 
775.75 was held as reserve for ur 
earned premiums, while the surplus to 
policvholders was $217,343.74. This 
condition was found following an ex- 
amination by the Auditor of State of 
Indiana, and is attested to by Auditor 
Billheimer. 





“Bover Month.” 

On his return to the office after his 
trin abroad, C. H. Bover, of The Gen- 
eral Accident of Scotland, found awalit- 
ing him 8.073 applications, which were 
written during the month of September, 
which was called “Boyer Month.” It 
is the largest amount of business ever 
written by the Company in a single 
month. N. B. Thorp, general agent, 
Ohio, was the chief pro- 
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TRIBUTE TO PRESIDENT TALBOT. | 





Supervisor Stephenson Presents Him 
With a Bound Volume of 
Applications. 


President Talbot of the Philadelphia | 
Casualty Co. recently celebrated his | 
second anniversary as the chief execu-| 
tive officer of the company, and the oc-| 
casion was remembered by the home) 
office and field in many pleasant ways.| 
O. J. Stephenson, supervisor at Mil-| 
waukee, sent a testimonial that was) 
unique and particularly appropriate. It 
was a beautifully bound loose-leaf vol- 
ume in morocco, made up of new ap- 
plications for health and accident poli- 
cies and bearing as a title page a let- 
ter of congratulation from Supervisor 
Stephenson. 








CAPITAL TO BE $1,000,000. 





Southern Surety Company Plans to 
Raise an Additional $600,000. 





An amendment to the charter of the 
Southern Surety Company of Muskogee, 
Okla., provides for an increase in capi- 
tal to $1,000,000, which means that 
$600,000 of additional funds will have 
to be secured. The purpose of the in- 
crease is to enable the taking on of 
additional lines of business and the en- 
tering of new territory. In the three 
years of its existence the corporation 
has paid $119,000 in dividends to stock- 
holders, 





Local Casualty Association. 

The annual meeting and election of 
officers of the Casualty Underwriters’ 
Association, of St. Louis, was held at 
the Planters Hotel last Tuesday night. 
E. V. Thompson of Markham & Co. was 
elected president and O. P. Rutledge 
of the Philadelphia Casualty Co., sec- 
retary and treasurer. The election was 
followed by a dinner at which address- 
es were delivered by E. V. Thompson, 
O. P. Rutledge and others. J. Lion- 
berger Davis, Democratic candidate for 
Circuit Judge, spoke upon the New 
York Workmen’s Compensation act, 
which has had a revolutionary effect 
upon casualty underwriting. 





About Ready for Business. 





The Employes Life & Casualty Com- 
pany, which is organizing at Ham- 
mond, Ind., with a proposed capital of 
$100,000 and a surplus of $50,000, is 
about ready for opening up business 
and is filing the necessary papers with 
the State Insurance Department to se- 
cure initial license. 

It is proposed to do a straight life in- 
surance business, on a legal reserve 
basis, the policy contracts to contain a 
permanent disability clause. 

Allen J. Rheubottom is the organizer 
of the company. 





Town Liable for $15,000 Damages. 





A verdict for $15,000 was awarded 
Mrs. E. M. Nicholson in her action 
against the town of Stillwater, N. Y., 
on Wednesday last. The suit was to 
recover damages for the death of W. 
S. Nicholson, who was killed while au- 
tomobiling within the town limits. 





Drops Local Agency. 





The Metropolitan agency of the 
American Surety Co. which was held 
by Sanders & Flanders, has been dis- 
eontinued by the company. This firm 
has dissolved and it is understood that 
the members are now engaged in other 
business. 





Writes Bankers’ Form of Bond. 





To the list of surety companies au- 
thorized to write the American Bankers 
Association form of fidelity bond, has 
been added the Nebraska Fidelity and 
Casualty Company ef Omaka. 





2050 Amsterdam Avenue 


H. E. ROWLANDS & CO. 


RESIDENT AGENTS 


Fidelity & Deposit Company of Baltimore 
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EXCEPTIONAL FACILITIES FOR HANDLING BROKERS ACCOUNTS 








Accidents at Home. 





Most people take out an accident pol- 


.icy to protect them while traveling. 


his is because the railroad and steam- 
boat accidents get into the newspapers 
and in their cumulative effect make a 
strong impression upon the public mind. 
The small accidents are not reported— 
the ones that look small at first, but 
develop into lingering disabilities. The 
man who attempts to do the many odd 
jobs about his residence is generally in- 
experienced in the use of tools and so 
contributes in large measure to the 
number of accidents. The very extensive 
experience of one of the largest accident 
companies shows that by far the great- 
er number of claims result from acci- 
dents to pedestrians at home (indoors), 
horses and vehicles at home (outside). — 
“Bulletin” of the Security Casualty Co. 





Valuable Agents’ Manual. 





The Empire State Surety Co. has pre- 
pared for the use of its agents a book 
of instructions which as a handy refer- 
ence volume, should be invaluable to 
the company’s representatives. In a 
comprehensive way the book aims to 
cover all phases of the surety business 
that are necessary or helpful for the 
field man to understand. 

While primarily devoted to a descrip- 
tion and explanation of the forms of in- 
demnity issued by the company, it will 
be equally valuable to the novice solic- 
itor or the seasoned field man, for it is 
full of information and suggestion. 





Proceedings of Detroit Conference. 





We are indebted to the administra- 
tion of the Detroit Conference for a 
bound copy of the proceedings of the 
Twenty-fourth Convention. Of late 
years the business represented by the 
companies in the organization has at- 
tained proportions undreamed of by 
the pioneers of industrial insurance, 
and the future possibilities are now 
recognized as almost limitless. 





Net Surplus all of $71.14. 





A net surplus of $71.14 is held for 
the protection of its members by the 
Globe Fraternal Accident Association 
of Minneapolis. On the first of Sep- 
tember this ambitious venture had 
total admitted assets of $7,898.14, and 
a reserve fund of $6,877.20. 





Bringing Data Up to Date. 





Companies writing personal accident 
insurance in Texas are requested by 
Commissioner Rosenberg to send a rec- 
ord (not copies) of the various policies 
they issue ia the Lone Star State. Mr. 
Rosenberg finds that the data on file 
in his office upon the subject is wholly 
obsolete, and he is desirous that it be 
brought up to date. 





In Burglary Insurance Field. 
Authority to write burglary insur- 
ance in addition to its other lines, has 
been granted the Pacific Surety Com- 
pany of San Francisco by the Califor- 
nia Insurance Department. 





New Jersey Agency Appointments. 

Fidelity & Casualty—Oliver A. Brown, 
Red Bank. General Accident.—Harry 
W. Errickson, New Egypt. Great East- 
ern Casualty.—Nolan & Swinton, Somer- 
ville. Hartford Steam Boiler.—Addison 
S. Wickham, Philadelphia, Pa. New 
Amsterdam Casualty.—C. F. Hopkins, 
Pronton. North American Accident.— 


George Hall, Newark. 


LIABILITY MEN CONVENE 


SOME IMPORTANT TOPICS HEARD. 








Examiner Hughes Defines Loss Re- 
serves—Notable Speakers for 
Two Days’ Meeting. 





Some idea of the importance which 
liability insurance bears to the general 
public welfare may be readily seen in 
the list of speakers who addressed the 
Liability Insurance Association’s fourth 
annual. convention at the Hotel Plaza 
in this city yesterday and to-day. The 
chief technical topic is that of liability 
loss reserves, a subject of incalculable 
importance just now. The admirable 
address of Charles Hughes, chief exa- 
miner of casualty companies for the 
New York Insurance Department de- 
voted to this subject was in part as fol- 
lows: 

Liability Loss Reserves. 

The amount which an insurance com- 
pany should charge as a liability to 
provide for the payment of the out- 
standing losses is, for most kinds of in- 
surance, easily ascertained by making 
an individual estimate on each out- 
standing loss. This method, however, 
is practically an impossibility for lia- 
bility losses, the number involved being 
too large. It is generally conceded that 
notices of accident received during the 
eighteen months ending at the date of 
the financial statement, are “live” noti- 
ces, that is any one of them is still lia- 
ble to develop into a claim. Not only 
is the number of these notices very 
large for most companies, but the num- 
ber of suits outstanding on accidents 
which occurred prior to the eighteen 
months is, in many cases, too large to 
allow of individual estimates being 
made. 

It is a feature of the liability busi- 
ness that the loss payments on the busi- 
ness written in any one year are not 
completed until from eight to ten years 
have elapsed. In order to ascertain 
whether the business is being conduct- 
ed at a profit or not, it is therefore 
necessary that some basis be adopted 
for finding the present value of the fu- 
ture loss payments. It is preferable 
that the basis adopted should produce 
even higher reserves than is absolutely 
necessary, rather than lower reserves, 
as if the reserves are much lower than 
is necessary a company may, by pay- 
ing large dividends to stockholders and 
charging low rates for the insurance, 
find itself in a few years without 
enough funds to pay its accumulated 
losses. 

Present Law Inadequate. 

Mr. Hughes discussed the reserve 
laws of the various States, and pointed 
out the difficulties confronting their 
application and their weakness in ac- 
complishing the objects desired. 

The general feeling, which has exist- 
ed for some years, that the reserves 
produced by the present laws are inade- 
quate, resulted in the formation of a 
committee to study the subject com- 
posed of officers of the liability comna- 
nies. This committee—known as “the 
committee of companies on amendment 
of liability loss reserve laws’”—held 
many meetings during the summer 
which has just passed and made a re- 
port to the various companies under 
date of September 14, 1910. The com- 
mittee carefully studied eight proposed 
laws and, as far as possible, calculated 
the reserves produced under these laws 
for the various companies as of Decem- 
ber 31, 1909. These proposed laws are 
given in the report of the committee 
and described as plans A, B variation 








1, B variation 2, B variation 3, B varia- 
tion 4, C, E, and F, and a schedule 
showing the reserves produced was sub- 
mitted with the report. 

Proposed Plans. 

Plan A is based on the assumption 
that the percentages of losses paid to 
earned premiums in future policy years 
on a certain year’s business will be the 
same as the average percentage of the 
same policy years on the three previ- 
ous years’ pusiness. For instance, one 
company’s experience shows that in the 
fifth policy year of the business written 
in 19038, 1904 and 1905 it paid an aver- 
age of 5.7 per cent. of the earned pre- 
miums, it would, therefore, have to 
charge this percentage for the fifth pol- 
lcy year on business, written in 1906, 
1907 and 1908, in calculating the 1909 
loss reserve and use percentages obtain- 
ed in the same way for the second up 
to the eighth policy years; for losses 
outstanding on business written more 
than eight years previously the compa- 
ny would make a special estimate. For 
the 1909 business the company woul: 
be charged with the ultimate loss ratio 
derived from the 1906, 1907 and 1908 
business, subject to the deduction of 
all loss payments made on the 1909 
business. 

Plan B is a modification of the Michi- 
gan law, the basis being an assumption 
of an ultimate loss ratio of 55 per cent. 
for the last five years’ business, subject 
to a suit test of $750 for each suit out- 
standing. For all suits outstanding on 
the business written in the first five of 
the last ten years $750 per suit is to 
be charged and for all suits outstand- 
ing on business written prior to the 
last ten years $1,000 per suit. 

The variations of B are practically 
based on the same principle, except 
that variation 2 provides that instead 
of 55 per cent. the ultimate loss ratio 
to be used shall be the one obtained 
from each company’s experience. 

Plan C is a variation of the present 
New York law, the principal differences 
being the inclusion of all notices of in- 
jury received in the last two years in- 
stead of eighteen months, and using 
the average suit cost on suits settled 
in the third and subsequently policy 
years. 

Plan F is practically a composite of 
all the other proposals. 

Plan E is in principle the same as P, 
but in addition elaborate tests are pro- 
vided so that the reserve will automati- 
cally increase if the company’s pay- 
ments and reserve show higher ulti- 
mate loss ratios than the factors pro- 
vided in the law. It provides that on 
business more than five years old a 
charge of $1,000 shall be made for each 
outstanding suit, unless the company’s 
experience on previous years’ business 
shows a greater average cost, in which 
event the greater amount is to be used. 
On business written during the last five 
years an ultimate loss ratio of 55 per 
cent. of the earned premiums is assum- 
ed. For the first three years of the last 
five years, however, the reserve is to 
be not less than $750 for each outstand- 
ing suit. If the payments and suit re- 
serve on the first three of the last five 
years or first two of the last four years 
exceed 55 per cent. of the earned pre- 
miums, then the reserve for the last 
two years is to be increased to the 
same ultimate loss ratio. 

Mr. Hughes then cited the objections 
that have been made to these various 
plans. 

Effect of Compensation. 

Taking up the recent liberalized lia- 
bility laws enacted in New York, and 
their effect on loss reserves, he said: 

It is apparent that the broadening of 
the employer’s liability law of this 
State will materially increase the aver- 
age cost of each notice of injury and 
will also increase the average cost per 
100 of earned premiums, The compul- 
sory workmen’s compensation law will 
have a similar effect for the reason 
that even if the companies were in pos- 
session of enough data to calculate the 
exact premiums necessary to cover the 
risk, the percentage of commission paid 
to agents will have to be much smaller 
than the percentage hitherto paid on 
ordinary liability policies. 
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TITLE GUARANTY CELEBRATES. 





Field Force Gathers for Two Days 
House Warming and Annual 
Banquet. 





There was a convention of the man- 
agers and general agents of the Title 
Guaranty and Surety Company at the 
home office last week, which was really 
in the nature of a house warming in 
celebration of a three-story addition to 
the company’s building on Spruce street 
which was recently completed. 

The half hundred representatives 
present were entertained with automo- 
bile rides, scenic trips, and on the 
evening of the second day they were 
the guests of Col. L. A. Watres, presi- 
dent of the company, at the latter’s 
home, where a banquet was served. 
Among those who came to the home 
office for the occasion were: 

Alfred C. Skaife, resident manager, 
San Francisco, Cal.; Dan F. Carter, gen- 
eral agent, Los Angeles, Cal.; Major 

tordon Scott, resident manager, Den- 
ver, Colo.; Willis W. Parker, associate 
resident manager, Washington, D. C.; 
Philip Walker, attorney, Washington, 
D. C.; D. I. MelIntyre, of Haas & Me- 
Intyre, general agents, Atlanta, Ga.; H. 
G. Badgerow, resident manager, Chi- 
cago, Ill.; W. J. Doyle, associate resi- 
dent manager, Chicago, Ill.; L. L. Dent, 
attorney, Chicago, Ill.: A. MeM. Creed, 
resident manager, Indianapolis, Ind.; 
Maior A. Downing, attorney, Indiana- 
polis, Ind.; Samuel K. B'and, of Bland 
& Gaunt, general agents, Louisville, 
Ky.: Howard C. Kroh, of McComas & 
Kroh, general agents, Baltimore, Md.: 
G. R. Griffin, of G. R. Griffin & Co., 


general agents, Boston, Mass.; B. B. 
Haskins, of The Haskins Agency Co., 
general agents, Detroit, Mich.; C. H. 
Hood, of Hood & Penney. general 
agents, Minneapolis, Minn.; Ralph J. 
Badgerow, resident manager. Kansas 


City, Mo.: L. H. Phister, associate resi- 
cent manager, Kansas City, Mo.: Geo. 
H. Strong, resident manager, St. Louis, 
Mo.: J. C. Barrows, of J. C. Barrows & 


Co., agents, St. Louis, Mo.; Clyde W. 
Drew, of H. E. Palmer, Son & Co., gen- 
eral agents, Omaha, Neb.: Arthur J. 
Nenu, resident manager, Newark, N. J.; 


Ralph E. Lum, attorney, Newark, N. J.; 
John F. Bradv, resident manager, AI- 
bany, N. Y.: Fred C. Wil'iams, resident 
manager, New York City, N. Y.: Geo. 
W. Yuengling, resident secretary, New 
York City, N. Y.: Thos. J. Overturf, of 
Gurney & Overturf, general agents, 
Buffalo, N. Y.; Joseph H. Dorn, special 
agent, Buffalo, N. Y.; H. T. Pratt, gen- 
eral agent (and wife), New Bern, N C.; 
Cc. H. Bancroft, general agent, Colum- 
bus, Ohio; James M. Sprague, agent. 
Cincinnati, Ohio: Geo. H. Olmsted, of 
Geo. H. Olmsted & Co., agents (and 
wife), Cleveland, Ohio; Jas. H. Smart, 
of Geo. H. Olmsted & Co., agents, Cleve- 
Jand, Ohio; Philip E. Uhl, of Kirschner, 
Wideman & Uhl, agents, Toledo, Ohio: 
Karl V. Lively, of McCargar, Bates & 
Lively, general agents, Portland, Ore.; 
Wm. R. Parker, associate resident 
manager, Philadelphia, Pa.; John W. 
Graham, Jr., attorney, Philadelphia, Pa.; 
S. A. Bacharach, special agent (and 
wife), Philadelphia, Pa.; Edward Ball, 
general agent, Pittsburg, Pa.: John M. 
Jones, general agent, Wilkes-Barre, Pa.; 
H. J. Cook, resident manager, Memphis, 
Tenn.;: S. M. Hilligoss, resident man- 
ager, Dallas, Tex.; John R. Scott, resi- 
dent manager, Seattle, Wash. 





Travelers Field Changes. 





There has been a number of promo- 
tions and appointments in the field 
force of the Travelers recently, among 
those elevated to new responsibilities 
being the following: 

S. C. Carpenter, special agent, Buf- 
alo, N. Y., promoted to manager of ac- 
cident department at Buffalo, N. Y., 
branch office, effective August 1, 1910. 
William F. Lockwood appointed special 
azent life and accident departments, 
Chicago branch office, effective July 1. 
1910. R. Verne Mitchell appointed spe- 
cial agent life and accident depart- 
nents, Springfield branch office, effect- 


ive July 1, 1910. Donald R. Bonfoey 
appointed special agent life and acci- 
dent departments, St. Louis, Mo., branch | 
effice, effective September 1, 1910. 
Ciyde O. Frappier appointed special 
agent life and accident departments, 
Hartford, Conn., branch office, effective 
September 1, 1910. Harry A. Wingate 
appointed specia) agent life and acci- 
dent departments, home office, effective 
October 1, 1910. 





ALLEGE PERSONAL LIABILITY. 





Stockholders of Casualty Company 
Would Hold Directors Responsible 
for Alleged Wasting of Assets. 





Acting for a number of stockholders 
at Hamilton, O., former Governor James 
E. Campbell on Thursday brought one 
general and eight individual suits 
against John R. Horst, Frank R. Shinn, 
Samuel D. Hutchins and Dr. W. U. 
Cole, officers and directors of the Co- 
lumbus Casualty Company, in the Com- 
mon Pleas Court at Columbus, to en- 
force claims of personal liability for 
the alleged wasting of the Company’s 
assets. The petitions are identical, ex- 
cept as to amounts, and charge that 
the defendants “diverted to their own 
use and benefit” stocks belonging to 
the plaintiffs. Those who sued and 
the amounts sought to be recovered 
are: William H. Johnson, James D. 
Linkins, Leon Levy and Carrie Levy, 
each five shares, $507 each; John 
Galeese, Joseph E. Ritter, Calvin C. 
Fouts and D. B. Bundy, each 10 shares, 
$1,014 each. The total amount is $6,- 
085. These stockholders prepared to 
bring action several months ago, at the 
time Emory J. Smith brought his suit 
for a receivership, but waited until the 
affairs of the Company seemed to have 
reached a real crisis before filing. 
Their stock was given to the directors 
as trustees, last summer, and hypoth- 
ecated for a loan to liquidate the 
debts of the Company. In the State’s 
ouster suit, filed last week in the Cir- 
cuit Court, the Company was given 
until November 15 to file its answer. 













COTTON BILLS GUARANTEE. 





| 
Express Companies Make Proposition | 
to Insure Bills of Lading at | 

Low Rate. 





When the English bankers refused to 
accept a railroad validation of cotton 
bills in lieu of a guarantee, the Ameri- | 
can bankers, who have been struggling 
with this question all summer, were 
compelled to revert to the original prop- 


osition of insurance at a per bale | 
charge which they were anxious to| 
avoid. The best rate that the surety | 


companies were able to quote was 
somewhere in the neighborhood of 20 
cents. This was declined immediately 
as prohibitive. 


Now the American, Adams and South- 
ern express companies have come for- 
ward with a proposition to issue guar- 
antee certificates through their local 
agents throughout the cotton country 
at a charge of ten cents per bale. The 
bankers have the matter under con- 
sideration. 








NEW COMPANY AT DETROIT. 





Michigay Bankers Are Behind Life 
Organization Just Chartered. 





Commissioner Barry of Michigan has 
issued a charter to the Detroit Life In- 
surance Company, which has recently 
been organizing in that city. It is un- 
derstood that the stockholders are most- 
ly bankers and that it is planned to dis- 
tribute the funds accumulated among 
the interested banks throughout the 
State and ultimately loan the money 
out on real estate mortgages. 

The official personnel is as follows: 

President, John D. Chaddock, Detroit; 
vice-president, James E. Sherman, Mar- 
quette; secretary, S. A. Court, Detroit; 
attorney general, F. H. Watson. Detroit, 
and medical director, J. H. Carstens, 
M. D., Detroit. 








Take a look at our 
New York Office 


56 Maiden Lane 


THE BANKERS SURETY CO. 
CLEVELAND 








TO AGENTS AND BROKERS: 


Are you familiar enough with the 
new Liability Laws to advise and 
protect your clients’ interests? 
We will gladly send any informa- 


tion on request. 


The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 


KIMBALL C. ATWOOD, President, 
290-292 Groadway, New York. 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 














The * EMPIRE” 
| STANDS FOR 

Aggressiveness 
Prompt payment of losses 
AND 

Clean methods 





Agents wanted who are unattached and can produce 
business 


Capital,$500,000 '| 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 
$100,000 deposited with Auditor of State for Protection to Policyholders 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 


FEATGttt ces POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 


DANIEL D, WHITNEY, Vice-Pres. 8. WM. BURTON, Seo. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WAATED 


LONDON GUARANTEE AND ACCIDENT CO., Ltd 


OF LONDON, ENGLAND 


















Head Office F. J. Walters 
CHICAGO j Resident Manager 
——- 45-49 Cedar St. 
Fr. W. LAWSON New York 


Gen’l Manager — 





Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Mgrs., ——_—_——~ 

———_—-New Eng 


Liability, Accident, 
Health, Credit, Burglary 
and Steam boiler 





Established 1869. 
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The Western Life Indemnity Company 


of Chicago, offers exceptional opportunities to 
men who can write business. 
Address in confidence 


GEO. M. MOULTON, “W. B. MUSSELMAN, 
President Sup’t of Agencies 


Over $100,000 deposited with the State of Illinois 








CHICAGO’S FINANCIAL GIANT 





Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 


Capital and Surplus Over $1,000,000 








For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 








GRINNELL AUTOMATIC SPRINKLERS 


STEAM AND HOT WATER HEATING AND POWER PIPING 





GENERAL FIRE EXTINGUISHER COMPANY 


Executive Offices - - - - - Provipence, R. I. 








THE WESTERN STATES LIFE INSURANCE CO. 


SAN FRANCISCO 
CAPITAL - ° - - $1,000,000 


Has been granted license for the sale of Insurance in California and Washington, 
Other Western States will be immediately opened. 

Issuing the most attractive line of policies ever offered. 

Now is the time to negotiate very desirable District and State Agency Contracts. 

Men who want to move to the great and prosperous West, and line up with a Live 
Enterprise, surrounded by boundless resources and possibilities should write to 


PRATT & GRIGSBY, General Agents, SAN FRANCISCO W. M. ELLIOTT 
(All territory west of the Mississippi River) General Agent State of Washington and Alaska 


605 Colman Bidg., Seattle, Washington 
FRANK A. WERNER, LOS ANGELES L. S. ADAMS 
General Agent, Southern California and Arizona Agent, State of Utah 
520-23 Security Building, Los Angeles, Cal. 


STOCK SALES MANAGER WANTED 


We are desirous or securing the services of a thor- 


oughly experienced and practical sales manager who 





can hire and control a large force of stock salesmen. 
We want a man who has a connection and following 





among A-] stock salesmen as well as investors— 





“a live wire” who can infuse life and enthusiasm 





into his sales force. Our proposition is a high-grade 


one and “as straight as a string,” and we will pay 





the limit for a man with similar qualifications. Ap- 





plications can be addressed in fullest confidence to 


The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 














HUDSON UNDERWRITERS 


COMPOSED OF 
Lumber Insurance Company of New York 
AND 


Adirondack Fire Insurance Company 
84 WILLIAM STREET NEW YORK 


A GIANT »™ SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
W. H. GREGORY, President LOUISVILLE, KY, 








r’ 





John Langh Jr., Presid 


The fiome Life Insurance Company of America 


INCORPORATED 1899 


Joseph L. Durkin, Secretary Edward P. Madden, Treasurer 





General Agents and 


Policy contracts contain 
the 


DISABILITY CLAUSE 


can produce men and 


business can secure a 


Non-Participating Rates 


‘«Ground = Floor’’ con- 
Guaranteed Annual Bonuses of 
20 Per Cent. of Premiums 


EXCEPTIONAL GOOD TERRITORY TO BE OPENED UP 


tract. 





ADDRESS 


6. MONTAGU NETTLESHIP, Gen’! Mgr., 416-18-20 Walnut St., Philadelphia, Pa. 





District Managers who 











H. G HOFF MAN 


CENTRAL NATIONAL, Chicago 


PEOPLES NATIONAL |) JEFFERSON FIRE 
Philadelphia | Philadelphia 


| 
BEN FRANKLIN || GERMAN FIRE 
Pittsburgh | Pittsburgh 


NATIONAL LUMBER __| DIXIE FIRE 
Buffalo | Greensboro 
|| COMMONWEALTH FIRE 
Dallas | Dallas 
INTERNATIONAL || INTERNATIONAL 
Ft. Worth || St. Louis 


REPUBLIC UNDERWRITERS, Dallas 





AUSTIN FIRE 


FrRrAMZMQ0 











All Losses Adjusted and Paid From This Office 
MT. STERLING, KENTUCKY 














